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The Bookkeeper Who Turned Bookmaker... and Lost! 


tov. He had been gambling with the hospital’s money . . 


The hospital bookkeeper handled considerable money in 
cash. He was paid $3,000 a year, but he gambled as a bet- 
tor and bookmaker for many times that amount... and lost. ; a 
0 / Of course, U.S. F.& G. promptly paid the full amount of 
but the bookkeeper had been covered for 
$93.425.96. Be sure the 


not his own. 


it was discovered that this trusted book- the bond... 
only $10,000. The hospital lost 


coverage is adequate to protect your client’s possible loss. 


In three years, 
keeper had padded payrolls and misappropriated contri- 


butions for a grand total of $103,425.96. The hospital lost, 


Your local agent is constantly ready to serve you. Consult him as you would your 
doctor or lawyer. For the name of your nearest U. S. F. & G. agent, or for claim 
service in an emergency, call Western Union by number and ask for Operator 25 


NOS.F.&G, = - 


United States Fidelity & Guaranty Company, Baltimore 3, Md 


Fidelity Insurance Company of Canada, [oronto 
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«> PRICE? x» 


were 1 There is hardly anything 

| ‘< in the world that some 
man cannot make a little 
worse and sell a little 
cheaper and the people 
who consider price ONLY 


are this man’s lawful prey. 
John Ruskin 
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-™, NATIONAL OF HARTFORD GROUP 
NATIONAL FIRE INSURANCE COMPANY OF HARTFORD 
MECHANICS AND TRADERS INSURANCE COMPANY 
FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 


' = a. Western Department, Chicago TRANSCONTINENTAL INSURANCE COMPANY 
And why not! In 17 years more than 6,500 pro- Pacific Department, San Francisco UNITED NATIONAL INOEMNITY COMPANY 


Canadian Department, Montreal 
ducers have been shown how they can produce Metropolitan Department, New York 
more business with less detail (and less expense) Rusontive end Administrative Oiiises: Cartiend 86, Conneetiont 
for their offices. 
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Have you benefited by the experience of the old- 
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and the first insurance company to offer personal Reproduction on 11” x 14” card available to our Agents upon request. tensive ti 
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! Agency Systems Department 
j Royal-Liverpool Insurance Group, 150 William St., N.Y. 38, N.Y. 





Please send me further particulars regarding 
Agency Systems service. 


Agent’s Name 


Address 
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Represent Royal-Liverpool Insurance Group: Yes No () 


ROYAL LIVERPOOL 
CV » Prrcrance Group‘) 


CASUALTY FIRE* MARINE + SURETY 
150 WILLIAM ST., NEW YORK 38, N. Y. 
ROYAL INSURANCE COMPANY, LIMITED © ROYAL INDEMNITY COMPANY * AMERICAN & FOREIGN INSURANCE COMPANY + THE 
BRITISH & FOREIGN MARINE INSURANCE CO.. LTD. « NEWARK INSURANCE COMPANY © QUEEN INSURANCE COMPANY OF AMERICA 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO., LTD. © GLOBE INDEMNITY COMPANY © STAR INSURANCE COMPANT 
OF AMERICA © THAMES & MERSEY MARINE INSURANCE COMPANY, LTO, © VIRGINIA FIRE & MARINE INSURANCE COMPANY 
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By KENNETH O. FORCE 


The development of multiple line un- 
derwriting in the United States is prob- 
ably the most important thing that is 
occurring in the fire and casualty busi- 
ness today. It has even been said that 
the writing of casualty linés by fire 
companies and of fire lines by casualty 
insurers is the most important devel- 
opment in the property insurance busi- 
ness in this century. This may well 
be, especially in view of multiple peril 
underwriting, which has quickly grown 
out of the exercise of M.L. powers. 

With the removal of legislative bar- 
tiers to the acquiring of multiple line 
underwriting powers, one company can 
write any line except life, if it has the 
money to put up. This is, at the out- 
set, primarily of significance to insurers. 
They must amend charters, which in- 
volves a considerable amount of red 
tae. It is a logical development for 
them to train field men to handle all 
lines, reducing the geographic size of 
territories in the process, which has its 
advantages both for insurers, field man 
and agent. For a multiple line under- 
writing group, there may be certain sav- 
ings in accounting and other procedures. 
Certainly many organizations with sev- 
eral insurers have been able to reduce 
the number of companies, with conse- 


}quent savings and certain other bene- 


fits, 
Seasoning Is a Long Process 


These things take time, especially the 
seasoning of executives and field men 
in the traditions of fire and casualty. 
The companies that have done the most 
complete job of reorganizing along the 
altered pattern know best the many 
dificulties and the hard work and ex- 
tensive time required to overcome them. 
Oddly enough. there are few such com- 
panies. Outside of half a dozen or so, 
all of the others are in various stages of 
development. Some are debating 
whether to extend their charters: others 
are setting an organization together to 
handle the new lines: some have wet 
their feet in the opposite pool. 

One thing that can be expected to de- 
velop, a somewhat larger and certainlv 
more flexible insurance market, is still 
largely prospective. There has been only 
a slight increase in the casualty market 
as fire only companies have come over 
into that field. They are not enthusiastic 
about the casualty business, but they 
know it takes a long time to get ready, 
to develop an organization and to prac- 
tite up so they will understand what 
they are doing when casualty again be- 
tomes attractive. Thev are paying to 
put casualty on their books but if 
casualty were attractive and competition 
lor it vigorous, they might pay even 
more heavily. 

One fire company that started in sev- 
tal years ago required five years to 
become stabilized, to get enough volume 
to offset expenses. It costs somewhat 
more for fire insurers to develop a 
Casualty organization than for casu- 
alty companies to get into fire, for 
one thing because for casualty the in- 
surfer traditionally has set up its own 
wganization to handle claims. 


Where Capacity Increase Will Come 


_ Undoubtedly any substantial increase 
i market capacity will come as a re- 
sult of fire only companies getting into 
the casualty business, and to a lesser 
txtent because there are so many less 
of them than casualty only companies 
getting into fire. Those groups that 





ave operated fire and casualty insurers 


right along presumably will add nothing 
to capacity as a result of combining op- 
erations and coverages in one company. 

The greatest progress in adaptation 
to multiple line—and multiple peril— 
underwriting has occurred in the M. L. 
groups, notably Royal-Liverpool and 
North America. Here there has been 
a reduction in companies, the writing 
of multiple lines in one or more com- 
panies, the establishment of executive 
and field personnel on a multiple line 
basis, etc. On the other hand, Aetna 
Life affiliated companies and Travelers 
are operating pretty much as they have 
in the past with respect to underwriting. 
They already had many of the multiple 
line compilation problems settled be- 
fore M.L. came along. 


Writing Both Ways 


Other fire-casualty groups, such as 
U. S. F. & G. and Standard Accident, 
are continuing to write casualty in the 
casualty company and fire in the fire 
company. Some groups of this type, 
however, are crossing the line, the fire 
company writing casualty and the casu- 
alty company writing fire; for example 
Liberty Mutual and Lumbermen’s 
Mutual Casualty. Liberty Mutual seems 
to be backing away from fire insurance, 
leaving the fire lines to Liberty Mutual 
Fire. 

In general, the casualty only compan- 
ies have moved into fire somewhat 
more slowly than the fire companies 
have moved into casualty. Some have not 
moved any further than they were in 
previously, say automobile physical 
damage and marine, notably American 


Surety, United Pacific and National 
Surety. Among companies of conse- 
quence in the casualty business that 
have not gone into the fire business are 
Allstate. Massachusetts Bonding and 
Zurich. 


Some After General Fire Lines 


Maryland Casualty is vigorously de- 
veloping fire business, Other casualty 
only insurers—crossing the line, at least 
to some extent, are Farm Bureau of 
Ohio, Pacific Employers, Pacific In- 
demnity, Peerless Casualty, New Am- 
sterdam,and Michigan Mutual Liability. 
This is fire business generally, and not 
just auto physical damage and perhaps 
inland marine, which many of the casu- 
alty only companies have written for 
some years. 

Some groups are writing freely all 
lines in all units. National of Hart- 
ford is a good example of this; it wrote 
last year more than $5 million casualty, 
while its casualty company, United Na- 
tional Indemnity, wrote more than $4 
million in fire premiums. The Spring- 
field group has written multiple lines in 
the Springfield and the New England. 
General Accident is writing fire and 
Potomac is writing casualty. , 

One thing likely to happen as time 
goes on is the absorption of the smaller, 
less well-known insurer by the larger 


company, usually the older and cer- 
tainly the best-known one with the 
widest acceptance among agents and 


with the public. Just how far this will 
go it is impossible to predict, but it is 
interesting to note that American is 
writing more and more casualty busi- 
ness, while Bankers Indemnity shows a 
smaller premium volume as time goes 
on. 

For the insurer moving from fire into 
casualty, and to a somewhat lesser ex- 
tent, the casualty company preparing 
to write fire, the task resembles though 
it is not as extensive as the building of 

(CONTINUED ON PAGE 10) 


M.L.-M.P. Development Is Blue Goose Grand 
of Widest Significance 


Nest Fields Ready 


A new high for attendance is expected 
for the Blue Goose grand nest Aug. 
25-29 at Dallas. 

J. M. Miazza, 
Bureau, general chairman, 
that the program now is set. The 
Dallas headquarters will be at the 
3aker Hotel. The program will follow 
the pattern that has featured earlier 
grand nest meetings. 

Registration begins on Monday, Aug. 
25. On Tuesday there will be the 
international golf tourney, a sightseeing 
trip around Dallas, a cocktail party in 
the afternoon sponsored by all of the 
ponds in the southern division, followed 
by a dinner, floor show and dance at 
the Dallas Country Club. 

Wednesday will be the formal open- 
ing of the convention, followed by the 
grand nest meeting and the model ritual. 
The second grand nest meeting will 
be held during the afternoon and that 
night the Texas ponds will give a party, 


Adjustment 
announces 


General 


which will include a rodeo, square 
dances, followed by a chuck wagon 
dinner. 


Final Session on Thursday 


Thursday there will be the final 
grand nest meeting in the morning, 
the memorial service in the afternoon, 
followed by the banquet honoring the 
retiring and newly elected officers. 

The ladies program includes a cocktail 
party for delegates arriving on Sunday, 
followed by a dinner. On Monday there 
will be an informal luncheon for the 
wives of the grand nest officers. On 
Tuesday there will be a bus tour and 
tea, followed by cocktails and buffet 
at the Dallas Country Club. On Wednes- 
day there will be a style show and ice 
review at noon and that night the 
western rodeo and dinner. On Thurs- 
day there will be a Texas Brunch at 
Lakewood Country Club, and that night 
the banquet. The women’s auxiliary 
of the Texas pond will be in charge of 
the women’s entertainment. 

The sponsoring ponds for the con- 
vention will be the Texas pond, Dallas; 
South Texas pond, Houston; Alamo 
pond, San Antonio, and West Texas 
pond, Lubbock. 


Milwaukee Wind Causes 
Several Big Losses 


A serious windstorm at Milwaukee 
July 22 has produced probably more 
than 3,000 claims, with 10 losses exceed- 
ing $10,000 each and ranging to $50,000. 
The bigger losses are to manufacturing 
plants and mercantiles and are struc- 
tural damage: one of the insured being 
the Cudahy Co. 

There are about 3,000 smaller claims, 
averaging $50 or so, and these are the 
usual variety of door, roof and aerial 
loss. 


Confer on Examinations 


Commissioner Navarre of Michigan 
and his chief examiner, L. H. Sanford, 
have returned from a trip to Canada, 
where they called on officers of several 
companies and of Canadian Life Insur- 
ance Officers Assn. and on the Dominion 
superintendent, discussing examination 
techniques. 

Comparisons were made of the ex- 
amining methods in use in Canada and 
those of the United States. They sought 
to stimulate agreements under which 
greater uniformity could be attained, 
particularly in such matters as treat- 
ment of trust deposits. The Canadian 
companies had asked the Michigan offi- 
cials to make the trip. 


Yacht Premiums 
Increase One-Third 
in Past Five Years 


Number of Small Craft 
Probably Is Triple that 
in 1946 


NEW YORK — Underwriters that 
handle the bulk of the yacht business 
report that premium volume in this 
class has increased about 35% in the 
last five years. Most of the increase has 
come from the substantial growth in 
number of boats, particularly smalJ 
ones, since 1946, as compared with the 
luxury type yacht. Few, if any, of the 
latter have been constructed in recent 
years. 

A general rate reduction, amounting 
to 10 to 15% on hulls and P. & I. was 
instituted by the so called “standard’ 
companies a couple of months ago. 
These are the insurers that make the 
market. A few insurers deviate on 
pleasure craft coverages, and the change 
by the leaders presumably brings the 
latter closer to the rates of the devi- 
aters. 


May Not Have 1952 Gain 


There is some doubt in the market 
that enough new insurance—either on 
new boats or on old boats previously 
not insured—can be developed to offset 
the rate reduction and produce much, 
if any, increase in volume for 1952. 

Although the boat business in the past 
year or two, aside from a few stock 
model builders, probably hasn’t been as 
good as it was shortly after the second 
war, the number of small pleasure craft 
is estimated as at least three times what 
it was in 1946. It has been at the other 
end of the income scale from the luxury 
yachts that the increase has come, from 
those who could not afford a boat in 
previous years but can do so now be- 
cause times are good. They have pur- 
chased or constructed a boat of some 
kind—rowboat, rowboat with outboard 
motor, small sailboat, etc. The increase 
in prams, rowboats, and even small 
sailboats constructed from kits has been 
considerable and keeps on going, These 
are not always easy to get insured, until 
there is a local blow of some sort that 
does a considerable amount of damage 
to smaller craft. 

Increases have occurred in all classes 
of boats: sailboats, sailboats with auxil- 
jaries, and motor craft of almost every 
description. Numerically the largest in- 
crease probably has been in the out- 
board class, according to underwriters. 
The business of the outboard motor 
manufacturers has jumped since 1946 
with each year showing a larger gain 
over the preceding year. Some of the 
outboards belong to persons who do 
not own a boat but who rent one after 
they arrive at the point where they want 
to use it. 


Handling More Policies 


Thus, underwriters are handling many 
more policies than they used to. Many 
policies cover hulls only, since the com- 
prehensive personal liability policy in- 
sures the liability of the owner of boats 
of 10 h.p. and 21 feet or less. Many 
policies cover outboards only or out- 
boards with small inexpensive hulls. Per 
unit expense of handling policies on the 
smaller craft or on outboards alone is 
the same, of course, as that on a $100,000 

(CONTINUED ON PAGE 28) 
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Goodman is Chief 
of Public Adjusters 


William Goodman was _ reelected 
president of National Assn. of Public 
Adjusters at the annual convention at 
Atlantic City. George E. Gordon, Bos- 
ton, was reelected vice-president, and 
A. H. Neaman, Pittsburgh, was newly 
named to that position. Harry H. 
Herbst,” Chicago, is secretary and 
George F. Sigler, Passaic, N. J., treas- 
urer, 

It was decided to hold the 1953 meet- 
ing at Chicago and Norman B. Good- 
man of Baltimore was named chairman 
of the convention committee. 

In his presidential talk, Mr. Good- 
man stated that the association carried 
on a strong public relations program 
during the year which resulted in a 
large amount of favorable publicity. He 
told how the consolidation of public 
adjusters into one firm in the Detroit 
metropolitan area did much to alleviate 
a troublesome situation. He said this 
will continue to be an association goal 
in every metropolitan center. 

In furtherance of its public relations 
program, Mr. Goodman said the asso- 
ciation will continue to urge high 
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ethical lalla in public adjusting and 
elimination of problems resulting from 
_— competition. 

{r. Neaman, who is chairman of the 
e... relations and education commit- 
tee, said an educational program would 
be in operation in the near future. “We 
aim to correct misconceptions about 
public adjusters presently held by cer- 
tain segments of the insurance industry 
and the public. Our program will show 
the public that we perform a needed 
service.” 

Charles S. Rosenweig, editor of the 
Insurance Advocate, told the public ad- 
justers “that it was time to close the 
book of the past and present short- 
comings of the public adjusting field 
and to plan for a better record.” 


Plan Two Minn. Breakfasts 


Two breakfast meetings, one for rural 
agents, the other for large line agents, 
are planned for the annual meeting of 
Minnesota Assn. of Insurance Agents 
Sept. 11-12 at Duluth. To make the 
agenda for both sessions as interesting 
as possible members are being asked to 
suggest coverages or topics for dis- 
cussion. Doug Bourgeois is general 
chairman of the convention planning 
committee. 





INSURANCE AND REINSURANCE 


World-Wide Facilities 


Cable Address 
LUTIDINE - CHICAGO 


ASSOCIATED INTERNATIONAL INSURANCE COMPANIES 


Combined Assets Valued Over $100,000,000 


British Commercial Insurance Com- 


pany, Ltd., London, England. (Est. 1908) 


Lenden and Edinburgh Insurance 
Company, Ltd., London, maree (Est. 1989) 


Reinsurance C Sal 











Lid., Copenhagen, “Denmark. " (Est. _ 
(Reinsured 71.429% by The Swedish 

Reinsurance Company, Aequitas, 

Ltd., Malmo, Sweden) (Est. 1944) 
The Private Insurers Ltd., 

Copenhag D k (Est. 1786) 
The Cepenhagen Marine 

Insurance Association, Ltd., 

Copenhag D rk (Est. 1852) 
Reinsurance Company, Rossia, Ltd., 

Copenhag D k (Est. 1918) 





The Norrland Insurance Company, Ltd., 


Stoekholm, Sweden. (Est. 1889) 


Excess Lines 


BOARD OF TRADE BUILDING 


LONDON 
MONTREAL 


SYDNEY 
GLASGOW 








Inquiries Invited 


Stewart, Smita (Iuunois) Inc. 


141 W. JACKSON BLYD. 
Principal Offices 


Telephone 
WEbster 9-5777 
TWX CG 1849 


New Danish Semen Company of 
1864, Ltd., k 

(Reinsured 71. aa by The General 
Insurance Company, Helvetia, Limited, 
St. Gall, Switzerland.) (Est. 

Arendal Assurance Company, Limited, 


(Est. 





1864) 


1858) 


Arendal, Norway. (Est. 1860) 
Lloyd Marocain d’Assurances. (Est. 1940) 
Compagnie Africaine d’Assurances. (Est. 1950) 
The Seven Provinces Insurance Ce., 

Ltd., The Hague, Holland. (Est. 1918) 
The New First Netherlands Insurance 

Co., Ltd., The Hague, Holland. (Est. 1902) 


Vanguard Insurance Company, Limited, 


Sydney, Australia. (Est. 1951) 
Eagle Insuranc: Co., Ltd., 
Paris, France. (Ert. 1921) 
Sun Insurance Co., Ltd., 
Paris, France. (Bast. 1865) 
Surplus Lines 


- CHICAGO 4, ILLINOIS 


NEW YORK 
HONG KONG 


VANCOUVER 
CHICAGO 





LONG HAUL TRUCKS 
COLLISION AND 


19322 University Ave. 





Admitted Stock Company Facilities 
in the States of 
Minnesota, Wisconsin, lowa and Illinois 


N. £.. Arneson (o. 


Ph. Nestor 4889 


GASOLINE TRANSPORTS 
FTW COVERAGES 


St. Paul 4, Minn. 








Coordinate Boston 


Disaster Plan 
BOSTON—Producer and adjuster or- 


ganizations have teamed up with com- 
pany men in establishing the Boston 
committee on catastrophies as a per- 
manent organization to aid the National 
Board of Fire Underwriters catastrophe 
plan when an insured disaster next hits 
the Boston area. Bay State Club, stock 
fire field man’s group, took the lead in 
promoting the plan locally and three 
of its members, Kenneth H. Erskine, 
assistant regional manager of Liverpool 
& London & Globe; John E. Shennet, 
state agent Crum & Forster, and Jack 
N. Duffey, state agent Springfield 
F. & M., unveiled the plan to other 
groups. 

President Frederick J. England of 
Massachusetts Assn. of Insurance 
Agents, which has already set up its 
own catastrophe committee, pledged the 
agents’ support of the plan and the new 
local committee. President Fred H. 
Hitchcock, Insurance Brokers Assn. of 
Massachusetts, promised the brokers’ 
cooperation, and President Phillip Rich- 
enburg did the same for Boston Board 
of Fire Underwriters. Independent Ad- 
justers Assn. of Massachusetts and 
General Adjustment Bureau will also 
be represented on the committee. 

Secretary Edward D. Sirois of Mutual 
Fire Insurance Assn. of New England, 
which has also set up its own disaster 
plan, explained its workings. The mu- 
tuals’ plan, already subscribed to by 30 
agency companies, uses the uniform loss 
notice of the National Board plan, but 
goes further in cooperative action than 
the National Board plan. Losses of 
mutual companies participating will all 
be cleared through a central supervisory 
office. 

The National Board plan provides 
for assignment of losses to adjusters by 
the companies rather than by agents. 
Boston general agencies will continue 
to assign losses, even in case of catas- 
trophe, but adjustment by local agents 
will be kept to a minimum. 

Notices of the catastrophe loss plan 
are now being distributed to all agents 
in New England through the fire rating 
bureaus. 


Government Puts Out Data 
on Roof Snow Load Limits 


With coverage including collapse of 
roofs from the weight of snow, under 
the new additional extended coverage 
endorsement, insurance men may take 
some interest in a study on the weights 
of snow which roofs should be de- 
signed to withstand in various parts 
of the country that is printed in Housing 
Research, a government bure2u publica- 
tion. It is noted that due to the lack 
of factual information in the past, 
codes in some southern cities specify 
higher requirements for snow loads 
than in some northern cities, and in the 
northern cities in the same climatic 
areas there are requirements that vary 
by as much as 20 pounds a square foot. 

The maximum snow load is defined 
as the weight of the seasonal snow 
pack plus the weight of the maximum 
probable storm for northern areas, and 
of the weight of the maximum observed 
snowfall plus the maximum probable 
snowfall for southern areas. 


Forseth Agency Moves 


The Fritz A. Forseth agency of Aber- 
deen, S. D., has moved into new quarters 
at 24 Fourth avenue, S.E. This is the 
sixth move the agency has made, each 
time to larger quarters. 





Tate TIohn Hannon, Sr. 


Executives of Royal-Liverpool group 
were hosts at a luncheon recently for 


Tohn Hannon, Sr., president of the 
Evarts-Tremaine-Flicker agency of 
Cleveland, marking the 20th year of 


representation of Globe Indemnity by 


i 
that agency. In addition to Mr. Hap. 
non, his sons John Hannon, Jr., ang 


Elliott Hannon, and Frank G. Evarts 
vice-president of the agency, attendej 
Representing Globe Indemnity we, 
E. R. Voorhis, assistant U. S. Manager 
who is in charge of the western territory, 
and John P. McCormick, assistant U, § 
manager and loss executive. Severs! 
members 
Liverpool also were on hand. Mr. Hap. 
non was presented with a handsom 
clock. 


Extending FCIC Operations 
Is Democrats’ Plank 


WASHINGTON—Attention hy 
been attracted here to a plank in th 
Democratic national platform calling 
for extension of the federal crop jp. 
surance system to cover all farmers, 

In the opinion of insurance observers 
this would involve a radical departur 
from the present FCIC program. Cop. 
gress, a few years ago, restricted FCIC 
operations to an experimental basis, iy 
a limited number of counties and pro 
viding coverage for only a few crops 

Under this program, with two private 
insurance executives on the FCI 
board, a program has been developed 
that is claimed to be sound. It is selec. 
tive as to counties and selective as t 
farmers within a county where the pr- 
gram is put into operation. 

The idea is to pick the best risks 
which is said to be, also, the program 
of successful private companies. Even 
so, FCIC does not meet overhead e- 
penses, which are paid out of th 
Treasury. 

However, if FCIC were extended to 
all farmers, its program, insurance ob- 
servers believe, would be comparable 
to President Truman’s proposal for 2 
flood insurance program that would 
cover properties in areas subject to 
floods. The President claimed his pro- 
gram would be “sound,” but insuranc 
observers assert it would not. 





Reorganize Ryan Agency 
The W. F. Ryan Co. agency @ 
Cleveland has been reorganized ani 
incorporated as the W. F. Ryan Com 
The head man is Ellis W. Ryan, whos 
president of the Cleveland Indians base. 
ball club. Mr. Ryan is vice-president 
Karl H. Sebelin, president, and Jad 
B. John, vice-president and_ gener 
manager, head a group of five employe 
who have purchased the largest shat 
of financial control of the agency. Mr 
Sebelin has been with the agency sinc 
1921 and Mr. John started in 1930 


Leonhart 
Gram 


F. ADDISON FOWLER 
Vice President 





of the Ohio staff of Royg.}¢ 








"For more than thirty years 
we have been building @ 
sound reputation for prompt, 
courteous and efficient serv 
ice. This, of course, means 
that the companies for whom 
we place reinsurance have 
Want 


unexcelled facilities. 
details?” 





een 


Loonhart_— 


AND COMPANY IN! 
SOUTH AND WATER STREE 








BALTIMORE 2, MARYLAND SAratoga 
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Cal. Quake Loss 


Is Figured at 
Around $3 Million 


LOS ANGELES — Insurance losses 


ont ad Seven due to the earthquake of July 21, which 
and M Hal centered in the Tehachapi district, were 
pt ay out to a minimum because of the fact 


h a handsome that the epicenter was in the rural area 


and not in the heavily valued urban 
centers lof southern California. Esti- 
mates by old hands in handling earth- 
quake losses now place the figure at 
aminimum of $2 million and the maxi- 
mum at $3 million, with total property 
damage between $8 and $10 million. 

Major losses have been confined to 
structural and superficial losses in 
Bakersfield, Santa Barbara, and Los An- 


Dperation; 
nk 


tention hg 
a plank in th 
atform calling 
deral crop jp. 
all farmers, 

ance observers 
dical departyrs 
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LOS ANGELES—Insurance losses due to 
the earthquake of July 21 and subsequent 
~~“ “E hocks in southern California, now can be 
ental basis, in emi-officially said to pass the $3 million 
utes 00a mark. Reports received by General Ad- 
oa Cropss ‘stment Bureau and Toplis & Harding- 
ith two private Wagner & Glidden set the loss tentatively 
a the FCIC at $2,357,000. These figures indicate the 
"iy Berti preliminary loss estimate was low and that 
lectin: | 1 $3 million total will be passed. In Los 
yi pany “| Angeles Manager Charles Tandy of G.A.B. 
‘aed reports a total of $750,000 including $300.- 
. best risk 00 on the Statler hotel, with $100.- 

tl = (00 due to the quake and $200,000 U. & O., 
 oniat a and $100,000 to the western home office of 


panies. Eva Prudential. 
—s the Santa Barbara losses reported to G.A.B. 
of the 


are set at $350,000. In the Paloma oil field 
near Bakersfield, acording to Mr. Tandy, 
only three of the six companies operating 
the damaged plants carried insurance and 
their loss is tentatively set at $450,000 

Plate glass, P.P.F. and other losses are 
not included in these totals except for the 
U. & O. loss at the Statler, as they have 
been reported through carrier channels. 


e extended t 
insurance ob- 
€ comparable 
roposal for a 

that would 
iS subject to 
imed his pro- 
but insurance 








not. 
geles areas, plus the bil fire — in 
the Bakersfield area. There is little, if 
igency any, earthquake in the Bakersfield and 
. agency of Tehachapi sections, save the oil indus- 


try lines at Bakersfield. It is reported 
London Loyds market is loaded and a 
three to one market was in American 


rganized anf 
Ryan Com 
Ryan, who# 





insurers. Coverages ranged from first 
loss through the assumption clause to 
the fre policy, and further, insuring bof 
the 5 to 10% deductibles under the 
latter form in the Lloyds market, with 
small deductibles of from $500 to $1,000. 
Plate glass and PPF losses will be 
agency sin an important factor in the total to be 
4 paid by insurers, these are being re- 
ported from all the territories involved 


d in 1930. 
in the disaster. 


nhart Prudential Carries $600,000 


Major structural, superficial, plate 
7 : , 1 
am glass, and other losses in the Los An- 


Indians base 
ce-president 
nt, and Jac 
and = gener: 
five employe 
largest shar 
agency. Me 

















DN FOWLER | geles limits include the western home 
resident ofice of Prudential, where fluorescent 
| lighting fixtures fell from the ceiling 

aid damaged furniture and other con- 

tents, the damage being so severe as 

to cause the closing of the building to 
hi employes for the day. Coverage, re- 
wee ee ported to be $600,000 earthquake on the 
building « building, is in American of Newark and 
for prompt, fLondon Lloyds. 


The new Statler hotel is reported to 
have sustained $50,000 damage. 
_ Most building losses were covered by 


icient serv- 
irse, means 











s for whom J "fst loss earthquake with deductible 
rom $1,000 to $50,000 or percentages, 
ance have while the assumption clause with 5 to 
2s, Want#l0% deductible appeared on policies 
tatrying loan paper by eastern life in- 

surance companies. 
In Bakersfield the losses have been 
———————f of major proportions to business blocks 
and public buildings. The main dam- 
age is the oil losses, with Gulf and 
E Ohio oil companies the chief losers. 


ef Ruptured high pressure gas lines in the 
Paloma field started explosions that 
Y IN| were followed by fires. These properties | 
qe covered by the Oil Association and | 
STREET the John G. Simonds pool. a, ; 
SArsteys Oil drilling derricks and rigging in 
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the field, with $3,500,000 coverage with 
Talbot, Bird & Co. among the brokers 
on the line, and which is confined to 
surface properties, escaped with little, 
if any damage. 


In Tehachapi and Arvin, the two 
towns nearest the epicenter of the 
quake, which were practically devas- 


tated, earthquake coverage was almost, 
if not entirely non-existent. 

Adjustment of the losses has been 
in the hands of G.A.B., Toplis & Har- 
ding-Wagner & Glidden, Meredith 
Moore & Associates. 


First Six Months’ Deeudie: Binotain 


Surplus to 


3 


—— 


Net Premiums Written 





Policy- Changein First Six First Six 
Assets holders Surplus Months Months 

June 30 June 30 from Dec. 31 1952 1951 
Hware, Dirs. M. F., Wis.$26,616,894 9,635,028 375,810 7,701,394 7,130,094 
Lumbermen’s Mut., O. .. 13,171,151 4,249,183 282,540 4,294,031 3,410,212 
Northwestern National. 38,317,633 18,787,038 531,680 6,884,050 6,472,241 
Western Fire, Kan. 10,610,305 3,588,266 456,307 4,668,689 3,872,197 





Gordon E. Hoyt of Western Adjust- 
ment, Wichita, and Mrs. Hoyt are the 
parents of a third daughter. 


Fred L. May, manager at Springfield, 
Mo., of Underwriters Adjusting, is re- 
cuperating there from Major surgery. 
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“It’s the only paperwork I do when he’s around!” 





Good deal for an agent (for kids, too, in this case) when there 


the work out of paperwork. That’s exactly what Ag- 


*s a guy around to help cut 


Empire men try to do. Field men 


and the home office look at detail from the agent’s point of view. Take correspondence, for 


example. Twelve sheets of paper cost you ne 
that paper! Costs plenty in time and typing. Solution— 


correspondence cut to a minimum. If you want the de 


to work for you— 


We're easy to write to 












griculttiral 


of Wotertoun,Hlf. 


xt to nothing. But put a dozen letters on 
Ag-Empire’s no-red-tape ... 


tails on how we can put the scissors 





Nasal 
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nites Add Many Osinedties to 
Limitation-of-Liability List 


Rail carriers issued a new uniform 
freight classification, No. 1, Feb. 1, and 
it became etfective May 30. Up to this 
time the carriers had a somewhat difter- 
ent form of classihcation, which was re- 
newed periodically. The last number was 
20 before the new official treight classi- 
fication No. 1 became ettective. Classih- 
cation No. 20 is still effective as to 
shipments from the New York area to 


the west coast. m 
It is believed that this new classifi- 
cation was made necessary by reason 


of the equalization of freight rates be- 
tween the south and other parts of the 
country, according to ang M. Mor- 
timer, New York inland marine ad- 
juster. T his new classification contains 
some very important changes concern- 
ing which inland marine underwriters 
and loss men should be fully informed, 
he believes. 


Unprofitable to Carry 
Mr. Mortimer’s book on inland marine 


loss adjusting was published a little 
over a year ago, the classification then 


in force contained limitations of liability 
on about two dozen commodities, which 
list was well understood by all con- 
cerned. Apparently, the carriers have 
seized the opportunity requiring the 
publication of a new classification to 
seek relief from the onerous burden of 
paying claims on hundreds more com- 
modities, the value of which has made 
it unprofitable or impossible for the 
carriers to pay claims under the rates 
charged. 

From time to time, Mr. Mortimer has 


heard, the rail carriers have been con- 
fronted with claims of very substantial 
sums arising out of loss or damage 


to articles such as drugs, chemicals, es- 
sential oils and numerous other articles. 
One case involved a loss of approxi- 
mately $100,000 when the contents of a 
tank car of grain alcohol leaked away. 
By far the largest portion of this claim 
was the tax assessed by the federal gov- 
ernment. 

The railroads have now prepared a 
list of hundreds of items, which, as of 
May 30 are coupled with a base rate 
with liability limitation of 50c per pound. 
Some of these articles are acids; albu- 
min (blood); anti-freeze compound; ar- 
senic; barks of various types; several 
types of beans; tooth brushes; gelatine 
capsules; chemicals (which include hun- 
dreds of items); drugs; embalming fluid; 
various insecticides; managnese; titani- 
ium; various types of oil; seeds; starch, 
etc. 


The railroads have also now inserted 
limitations of liability on essential oils. 
There, under item 34335, it appears that 
if the essential oil carries deciared value 
not exceeding $1 per pound, the less car- 
load rating is 100 which means 100% 
of the first class rate; if the declared 
value does not exceed $2.50 per pound, 
the rate is 200 or 200% ot the first class 
rate; if the valuation declared does not 
exceed $5 per pound, the rating is 300% 
of the first class rate, and if the value 
declared does not exceed $7.50 per 
pound the charge is 400% of the first 
rate. Beyond a value of $7.50 per pound 
railroads will not accept the merchan- 


dise in transportation. 
All of these new ratings appear in 
uniform freight classification No. 1. 


This can be purchased in the New York 


City territory trom W. S. Flint, agent 
for lines in official classification, 1 Park 


avenue, New York 16. 

The new ratings do not apply on car- 
load shipments which move under spe- 
cial exception tariffs nor on less carload 
shipments shipped to the western class- 
ification territory. 


Rates for Commodities 


The former tariff showed class 1 to 
class 6. The new volume dispenses with 
these classifications and shows numbers 
such as 70, 100, 150, etc. These numbers 
mean the percentage of the first class 
rate. Of course, this volume does not 
show these rates. Reference must be 
made to the class rate tariffs to learn 
the class rate between given points. 
The first class rate from New York to 
Chicago is $3.25 per 100 pounds. Second 
class rate now appears as 85, or 85% of 
the first class rate and this charge is 
$2.76. Where class 70 is shown the 
rate is $2.28. Where class 125 is shown 
the rate is $4.06; where class 150 is 
shown the rate is $4.87; where class 200 
is shown the rate is $6.50 and it will 
be noted that this is 100% more than 
the first class rate which would be 
shown in the new classification under 
the number 100. Alcohol, for example, 
is listed in the new classification under 
pounds from New York to Chicago when 
not released, and as class 70 when re- 
leased, which would mean that the 
charge on the released basis would be 
$2.28 per 100 pounds. 

For the present these rates do not 
apply on shipments to western classifi- 
cation territory, nor on shipments to 
Canada or Mexico, nor on import or ex- 
port shipments moving under through- 
bills-of-lading, though the carriers in- 


volved are seeking to eliminate these 
exceptions. 

Shippers who wish to take advantage 
of the freight rate saving will now seek 
privilege to release the carriers’ liability 
in accordance with classifications de- 
scribed. This should open a wider field 
for inland marine underwriting. On the 


other hand, many policies now give the 
shipper the privilege of accepting re- 


leased bills of lading and for that rea- 
son insurers may subsequently learn to 
their dismay that the right of recovery 
from the carrier has been materially 
prejudiced. This would be particularly 
true where insurers have issued con- 
tingent liability policies. Mr. Mortimer 
therefore suggests that those interested 
acquire the new classification, because 
as time goes on many new problems 
will arise. 

Authority Not Yet Granted 


For the present the motor carriers 
have not received authority from ICC 
to apply these limitations, but they have 
made application for the privilege, and 
it will probably be granted. On the 
other hand, the carriers which are now 
listed as participating motor carriers in 
uniform freight classification No. 1 will 
enjoy the same priv ilege s as are 
now accorded the rail carriers similarly 
listed. 


Patieente Assn. Enrolls 2 500th M ember 





of Insurance Agents 
G. K. Spike agency 
its 2 500th member. 
Shown here are W. F. Williams, ex- 
ecutive secretary of the association; 
Harold E. Barnhart, Visalia, state na- 
tional director, presenting Mr. Spike 


Assn. 
the 


California 
has enrolled 
at Hanford as 


—ay 
Auto Dealers Now Writing 
Few Renewals in Cal. 

SAN FRANCISCO — According ; 


California Assn. of Insurance Agen: 
the percentage of renewal automobjj 
business being written by automoh; 
dealers has been reduced to a = 
vanishing point. The association credit 
this to the anti-coercion law which ; 
succeeded in getting through aboyt 
year ago. However, there is evidened 
the association says, that many lendip 
institutions and dealers are still » 
deavoring to by-pass the new law, whi 
others are careful to avoid any form, 


coercion. 
The association also credits sucggs 
of the law to the activities of agent 


in notifying clients of its Provisions by 
at the same time it urges them to kee 
reminding the public through varie 
types of advertising and contact. 


New Blakely & Co. Building 

The Blakely & Co. general agen 
of Topeka is erecting a new building 
which will be exclusively occupied | 
the agency at Third and Topeka boy 


vard. They expect to occupy the buili 
ing by Nov. 1. The present office is i 
the Columbian eran 

—<———— = —- 


membership plaque; B. Franklit 


his 
Knapp, Fresno, a director, and Senate 


R. R. Cunningham, Hanford. Enrolling 
of Mr. Spike by the association, larges 
member of N.A.I.A., culminated a spe 
cial membership drive which wa 
initiated at this year’s state convention 








1335 Biscayne Blvd. 
MIAMI 32, FLA. 


Phone 82-8228 


UNUSUAL PROBLEM? USUAL ANSWER 
Kuer HiTKE 6 COMPANY. INE. 


General INSURANCE Agents 


175 W. Jackson Boulevard 


CHICAGO 4, ILL. 
TELEPHONE WAbash 2-3622 


900 Peachtree Street, N.E. 
ATLANTA, GEORGIA 


Phone Elgin 4481 


Reisch Building 
SPRINGFIELD, ILL. 


Phone Springfield 8-4305 


LOS 


1671 Wilshire Boulevard 
ANGELES 17, CALIF. 


Phone Dunkirk 8-316! 
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. L McClure, who was general agent of the there for 25 years. C. E. Preslan was St. Paul-Mercury Indemnity. Harold 
Gives OSS Gulf department of Underwriters Sal- presented a statuette. The home office Dittman will continue as manager. Mr. 


Control Tips to 
Exhibit Men 


Sponsors of expositions were advised 
by E. Walter Geisler, vice-president Fred 
. ; S. James & Co. at 

; ’ Pittsburgh, 
' strict their poten- 
tial liabilities and 
property losses by 
effective “hazard- 
control,” intelligent 
and adequate in- 
surance coverage 
and appropriate re- 





to re- 


of contracts with 
owners and indi- 
vidual exhibitors. 
Speaking before 
the summer confer- 
ence of National 
Exhibit Managers at Bedfiord 


E. W. Geisler 


Assn. of 


vision of the terms | 


Springs, Pa., Mr. Geisler outlined four | 


principal avenues of loss which 
open to sponsors of trade shows and 
other exhibitions. 

Potential responsibilities of 
managers were highlighted by 
which caused a $500,000 loss to ex- 
hibitors at the American Society of 
Tool Engineers’ Show in the Interna- 
tional Amphitheater, Chicago. The four 
avenues of loss, according to Mr. Geis- 
ler, are the exposition hall, show-inter- 
ruption or show-prevention, personal 
property of sponsors and exhibitors and 
third party liability. Leases with hall 
owners frequently contain extremely 
broad hold-harmless clauses which Mr. 
Geisler feels are there only because of 
the desire of the owner of the realty 
to require the exhibitor to pay ~~ for 
t 1s 
not the owner’s intention to hold the 
lessee responsible for fire, windstorm 
and other insurable perils, but the effect 
of many disclaimers in leases puts the 
exhibit sponsor in this position. Subro- 
gation rights of the owner’s insurers 
put lessees on the spot regardless of 
the owner’s intentions. 


Express Exact Intentions 


Mr. Geisler advised that hall owners 
be urged to modify leases to express 
their exact intentions and that in any 
event, insurance policies covering jon 
the realty be endorsed to waive subro- 
gation rights as against sponsor-lessees. 

Exhibit managers third party liability 
coverage should be on a comprehensive 
general and automobile basis and at 
prudent limits. Mr. Geisler urged that 
exposition people get liability contracts 
on an “occurrence” basis whenever pos- 
sible. Limits should not be lower than 
$100,000 per person and $300,000 per 
occurrence as to bodily injury and 
$50,000 “per show” and “per occur- 
tence” property damage. The caliber 
of visitors to the exposition should be 
pemally considered when determining 
imits. 

_Mr. Geisler also suggested a “multi- 
tisk” policy on personal property of 
exhibitors arranged through the sponsor 
and available at the exhibitor’s option 
to cover displays from point of origin, 
while on display and back to exhibitor’s 
Premises. These policies could be de- 
signed to avoid conflicts with broad 
ainual coverages carried by many of 
the larger exhibitors, yet provide an 


exhibit 
a fire 


elective, economical facility for the 
Many others who are not so well 
equipped. 


McClure Has Own Building 


The George D. McClure agency at 
Dallas has moved into its own building 
there. At one time a gas station, the 
building has been completely remodeled 
aid is air-conditioned and  sound- 
Proofed. The location is close to the 
Owntown area, away from heavy 
traffic, and there is abundant parking 
Space. 

Mr. McClure started as an agent in 
1934. He is the son of the late John G. 
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are | 





vage. His older brother, John G. Mc- 
Clure, Jr., is vice-president and general 
manager of Underwriters Salvage and 
another brother, B. R. McClure, is ex- 
ecutive special agent for the company 
in Texas. 

Mr. McClure recently formed a part- 
nership with John W. Mayo, who oper- 
ates the Mayo Mortgage Co. 





Ohio Farmers held a luncheon at 
Cleveland to fete the C. E. Preslan Co., 
which has represented the company 
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was represented by C. D. McVay, presi- 
dent; J. C. Hiestand, vice-president and 
secretary; C. E. Curtis, vice-president 
and general counsel and J. R. Hamilton 
and W. W. Waters, assistant secretaries. 





Advance St. Paul Coast Men 


Glenn Potts and Ellsworth Simpson 
have been elected resident assistant sec- 
retaries lof all three of the St. Paul com- 
panies at San Francisco. Mr. Potts will 
be in charge of the coast operations of 


Simpson will be at the head of the fire 
department, as heretofore. 

The indemnity company has ap- 
pointed Ralph Ryan an assistant man- 
ager of the Pacific department. He will 
continue in charge of the bond depart- 
ment. 





Maine Dates Are Set 


Maine Assn. of Insurance 
annual meeting will be Sept. 
the Samoset hotel, Rockland. 


Agents’ 
10-12 at 
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| blows 


Under all sorts of business conditions — whether the wind 


blows hot or cold — the stability, financial strength and consistency 
in underwriting policy of the Fire Association-Reliance Companies 


have been a constant source of support to our Agents in their 


dealings with their clients. 


Best evidence of the value of that support is this important 
fact: Today, more than 25% of all our Agents have represented 


us continuously for more than 25 years. 


No matter which way the wind blows, you can depend on the Fire 


Association-Reliance Companies — through all the years ahead. 


Head Offices: 401 Walnut St., Philadelphia 6, Penna. Branches in 
Atlanta, Chicago, Dallas, New York, San Francisco, Toronto. 


Claims and Settling Agents throughout the world. 


Fire Association 
Rehance 


SNSURANCE COMPANIES OF PHILADELPHIA 
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Minneapolis F. & é&M. 
Is Celebrating Its 
Golden Anniversary 


finneapolis F. & M. is this year 
celebrating its golden anniversary. The 
charter isued by the state of Minnesota 
permitted the company to start business 
July 1, 1902. 

The original incorporators were some 
of the most prominent business men in 
the state at that time. The present offi- 


cers are John A. North, president; 
Robert L. Hanson, vice-president; Jack 
D. Taylor, vice-president and treasurer, 


L. Pickens, secretary. 

The company was originally founded 
as the Winona Fire Ins. Co. of Winona, 
Minn., with Emerson D. Dyar as presi- 
dent. Mr. Dyar was also president of 
the Merchant’s Bank of Winona, He 
was suceeded in 1905 by Fred C. Van 
Dusen, president of the Van Dusen- 
Harington Co. Mr. Van Dusen guided 
the company for 23 years, and under 


and Glen 


his command the name was EP to 
Minneapolis F. & M. in 1911. 

At the death of Mr. Van Dusen in 
1928, Walter C. Leach was elected presi- 
dent. It was during his regime, in 1933, 
that the company was reincorporated at 
Hartford and became a member of the 
Phoenix of Hartford group. 

The 1951 statement of the company 
showed total assets of $4,941,024, a capi- 
tal of $1 million and a surplus to policy- 
holders of $3,276,770. 





Hopkins Heads Mass. Buyers 


Massachusetts Insurance Buyers’ 
Assn., which was organized earlier this 
year, has as its president Gerald W. 
Hopkins of the Charles M. Cox Co., 
3oston. Other officers are John Kugler, 
Raytheon Manufacturing Co., Newton, 
vice-president; Thomas B. Adams, 
Shearaton Corp., Boston, treasurer, and 
Clarence B. Myatt, NEGEA Service 
Corp. of New England Gas and Electric 
System, Cambridge, secretary. The of- 
ficers are directors. In addition, Ezra 
Merrill of H. P. Hood & Sons, Charles- 
town, and Arthur Hold of United Carr 
Fastener Co., Cambridge are directors. 
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L. A. Retienee 4 Gets 
New Chance to 
Vent His Phobia 


W. Jefferson Davis, the Los Angeles 
lawyer whose blast at the fire insurance 
contract and fire insurance adjusting 
practices appeared in the American Bar 
Assn. Journal in April, 1950, and stirred 
up a hornet’s nest, has got the fire 
insurance fraternity seeing red again 
with an article in the July edition of 
Insurance Law Journal of Commerce 
Clearing House. “Fire Insurance and 
the Public Interest” is the title. It is 
mainly a diatribe against adjustment 
bureaus and a plea for valued policy 
laws. He is quite happy that an at- 
tempt to repeal the Minnesota valued 
policy law and substitute the 1943 New 
York standard fire policy failed last 
vear and he is very annoyed that Cali- 
fornia hasn’t passed a valued policy 
law. He doesn’t point out that valued 
policy laws do not apply to partial 
losses and his article might give an 
unknowing reader the idea that there 
are lots of total losses to dwellings. 
He doesn’t say anything about com- 
mercial property. 

Typical of his style of attack is refer- 
ence to company-owned and operated 
“so-called adjustment bureaus.” He 
charges that the result of handling ad- 


justments through these bureaus “is to 
reduce amounts of payment through 
non-verified and _ chiseling appraisals 


through which the insured suffers and 
the companies employing these methods 
or adjustment benefit at the expense of 
the insured.” He is partial to the word 


“chiseling,”’ as at another point he said 
that the company-owned adjustment 
bureaus “have been aptly labeled 


chiseling bureaus.” 
Wants Legislation 


He claims that this is a national prob- 
lem and uniform state regulation is 
needed. He sets up a hypothetical case 
which intends to convey to the reader 
that it is a typical situation. He speaks 


of a home owner with $20,000 fire 
coverage whose home is totally de- 
stroyed. “Through questionable pro- 


cedure by the company-owned and op- 
erated adjustment bureau representative 
he is offered 10% of the face value of 
his policy in order to compel delayed 
and costly proceedings,” he goes on to 
say. “After months of delay a com- 
promise award of say $12,000 is reached. 
He shares the cost of expensive ap- 
praisement proceedings and assumes a 
loss of $8,000. He has paid at the 
agreed rate of coverage for an unprofit- 
able (to him) $20,000 of protection.” 

He goes on to declare that this is like 
the money that is withheld from the 
pools in pari-mutuel betting. “Is this 
the theory,” he asks, “on which the 
so-called adjustment bureaus operate— 
the retention of a percentage of the 
amount of coverage to cover their over- 
head expenses? A reprehensible prac- 
tice which in the interest of the insuring 
public must be eliminated.” 

Davis makes quite a to-do over the 
resolution that was introduced in Con- 
gress in 1950 by Rep. Barrett O’Hara 
of Chicago for an investigation of 
methods and practices in the fire insur- 
ance business. This came to naught. 
He goes on to recommend elimination 
of alleged practices of law by company- 
owned adjustment bureaus and the 
elimination of such bureaus and the use 
of independent adjustment agencies that 
would be supervised by the states. 


Schedule N. C. Rally 


South Carolina Assn. of Insurance 
Agents has scheduled its annual meet- 
ing for Oct. 16-17 at Ocean Forest 
hotel, Myrtle Beach. 








Meserole Sets Dividends 
Dividends have now been declared on 

the stock of Meserole companies for 

the first time since the stock split— 


————_— 
— 


2 for 1 by Jersey and 2% for 1 by 


Bankers & Shippers and Pacific. 

The dividends are payable Aug. 42 
to stock of record July 30. Bankers % 
Shippers is paying a quarterly dividend 
of 60 cents and a special of 24 cents; 
Jersey is paying a semi-annual dividend 
of 75 cents and a special of 15 cents, 
and Pacific is declaring a quarterly divi- 
dend of 75 cents and a special of 39 
cents. 

Before the split Bankers & Shippers 
was paying $1.20 quarterly and a year. 
end extra of 60 cents. Jersey was pay- 
ing $1.20 semi-annually and a year-end 


extra lof 30 cents. Pacific was paying 
$1.50 quarterly plus an extra of 9% 
cents. 





Lapeer Resistance Promoter 
Jailed for Latest Move 


LAPEER, MICH.—C. C. Gilliland, 
Detroit, who for 17 years has kept a 
group of former members of the defunct 
Lapeer Farmers Mutual Fire tightly 
organized to resist payment of assess- 
ments, was arraigned in justice court 
here on a charge of conspiring to ob- 
struct justice. His hearing was set for 
Aug. 7. 

He was jailed for his alleged part in 
setting up the defense of Mrs. Elizabeth 
Stevens, who was forcibly evicted from 
her farm a few weeks ago after it had 
been sold on a lien based on an unpaid 
assessment. 

Gilliland apparently has made a ca- 
reer of the case. He has been generally 
credited with stirring up the strong re- 
sistance to legal processes growing out 
of the mutual’s receivership. Every 
phase of the proceeding was bitterly 
contested in the courts, with some is- 
sues taken to the supreme court but 
with the resisting group always losing. 
Their counsel, Walter O. Estes of 
Lansing, was found by the State Bar 
of Michigan to have been so intem- 
perate in his charges against the judici- 
ary and public officials, in certain briefs 
filed, that he recently was disbarred for 
a year. 

Gilliland once before was jailed in 
Ingham county for contempt by Judge 
Leland W. Carr, now a justice of the 
supreme court. Carr and other justices, 
several circuit court jurists, and all of 
the insurance commissioners since the 
receivership was ordered in 1935, to 
gether with some other lawyers, officials 
and active receivers, had been attacked 
as conspirators to defraud the former 
mutual members. 

Recently the whole complicated pro- 
cedure was reviewed as to its legal 
aspects by Prof. Allan F. Smith, asso- 
ciate in property law at the University 
of Michigan law school. He concluded 
that the legal steps taken by duly con- 
stituted authorities had been unassail- 
able and that only the stubborn, emo- 
tional resistance of the former members 
had prevented settlements, for mod- 
erate amounts, Many years ago. 





Hutchinson Board Elected 


Hutchinson (Kan.) Insurance Board 
has named M. J. Webster, McNaghten 
agency, as president, succeeding Frank 
Jackson, Jr., and Reuben P. Millet, 
Wade Patton & Co., vice-president. 
A. H. Lewis, Fontron agency, was 
named general chairman of the public 
insurance committee. 


— 
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Revised I.M.I.B. Rates, Form 
or Farm Equipment, Stock 


Early in July Inland Marine Insur- 
ynce Bureau decided to prepare an 
ymended filing for agricultural equip- 
ment and farm livestock. This action 
was taken, apparently, to meet the 
gmpetition of North America both as 
to rates and amended form. 

ow policies attaching on and after 
Aug. 1, 1.M.I.B. amended rates substan- 
tially duplicate the reduced rates and 
amended form filed by North America. 
Policies attaching on ‘and after June 1, 


1952, may be cancelled pro rata and 
rewritten. 
New I.M.I.B. rates are 64c per $100 


dollars for the two classes of property 
in all territories; $1.12 per $100 
two years and $1.60 for three years. 
Minimum premium is $10. 

On livestock only, the monthly re- 
porting form rates is 5¥%c per month, 
ninmum annual rate with a deposit 
premium of $50. For the optional cov- 
erage endorsement the annual rate is 
96 per $100, 45%4c for two years and 
sic for three years. 

On agricultural equipment coverage 
may be written blanket on unscheduled 
mobile agricultural machinery and 
equipment “without a limit per item sub- 


ject to 80% average clause. The $50 
deductible applies to theft losses ex- 


cept theft of an entire machine. 





Mutual Companies Hold 
Summer Discussion Sessions 


“Summer Discussion Sessions,” newly 
organized educational project of WNa- 
tional Assn. of Mutual Insurance Com- 
panies, held its first general meeting at 
Chicago. More than 75 mutual com- 
pany men from eastern, southern and 
central western states attended. Harry 
P. Cooper, Jr., secretary of the associa- 
tion, was general chairman. 
Subjects discussed under 
committees section included 
and machinery floaters, policy forms, 
applications, reinsurance problems, and 
catastrophe coverages. The town com- 
mittees discussed community and youth 
fire prevention programs, and under- 
writing problems associated with wind 
deductibles. There was also a general 
discussion of prohibited risks and of 
methods of accommodating agents. Re- 
ports of the statistical, research, and 
legislative committees were heard. 
Discussion leaders included H. J. Re- 
quartte, president Farmers Mutual of 
Lincoln, Neb.; W. T. Allnutt, Farm 
Bureau of Ohio; George Rutledge, Iowa 
Mutual Hail; C. R. Bishop. Lumber- 
mens Mutual Casualty, and R. E. Leh- 
man, St. Paul Mutual. 


Lloyd Upped by Pacific 

_Directors of Pacific Fire, Bankers & 
Shippers and Jersey have appointed 
Leslie A. Lloyd assistant secretary. He 
has been with the companies more than 


the farm 
livestock 


|27 years and is manager of the auto- 


mobile and inland marine departments. 


Entertain Mayflower Agents 


More than 600 agents and _ their 
Wives and guests were at the business 
meeting and party for agents of May- 
flower Ins. Co. at Columbus. The busi- 
Néss meeting was held at a Columbus 
hotel and then the group spent the 
afternoon and evening at the farm of 
John W. Galbraith, vice-president. 
Superintendent Robinson of Ohio spoke 
tiefly at the morning session, and 
Senator John W. Bricker, president of 
Mayflower, gave the principal address 
at the luncheon. 

The highlight of the afternoon was 
2 polo game. 


F.C.LC. Expansion Is Urged 


Expansion of the Federal Crop Insur- 
ance Corp. is advocated in the platform 
i the Democratic party. 

The plank adopted on that subject 
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ers against loss from destruction of 
their crops by natural causes has been 


“Insurance Graphic” I * 


7 
were Eileen Coates and Mary Coates, 
widow and daughter respectively of the 


created and developed under Democratic Sold to Dallas Group late Don Coates. Miss Mary Coates 
administrations into a sound business f= : A : . had been publisher, and is continuing 
operation. This program should be The Insurance Graphic Magazine Ot for the time being as managing editor 
expanded as rapidly as experience justi- Dallas has been sold to News Publish- of the Insurance Graphic. Fairfax Smith 
fies, in order that its benefits may ¢fS, Inc., a corporation formed April 15 js editor. 
be made available to every farmer.” 7 by a group or persons associated with The Insurance Graphic is an out- 
ee eat the * x Contractor,” a —— +f growth of Texas Insurance, founded in 
cation of the contracting and road build- 4924 by Mr. Coates at Dallas, and of 
Rohwer Gets Northern Assurance ing industry in Texas. At the head of Western Insurance Review, and Life 
Northern Assurance has appointed the this are W. A. McDonald of Dallas, Underwriters Digest, formerly published 
Ray H. Rohwer general agency, Phoe- general manager of the “Texas Con- at St. Louis and purchased by Mr. 
nix, aS supervising general agent for tractor;” S. T. Reed, sales manager, (Coates. 
Arizona. The agency will continue to and O. H. Reeves, Austin, representa- ; ——_ 
represent London & Scottish of the tive of the contracting magazine. wun ecg» aeeullio Re Feler’ 
same group. The owners of the Insurance Graphite local agent there, 
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That’s right 

.-- Markel really gets your 
production rolling! 

You devote your time 

to the profitable business 
of making sales 

. and we do the rest, 
with this scientific program 
that keeps Markel 
insureds’ accident rate 
28% below 

the national average! 


shaft into\ lagh production 


with Markel truck-bus insurance 


e 24-hour engineering service 
e safety meetings 

@ research programs 

e award systems 

e day and night claims service 
e mechanical inspections 

e highway patrols 

e traffic hazard reports 


These are the important extras you sell 
... and never have to 

worry about... with Markel 
truck-bus insurance. 

They make Markel easy to sell 
... they give Markel 
its top renewal ratio... 
they keep Markel 

sold year after year to 
your customers. 


Get all the details... 
mail the coupon today! 
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St. Paul Shifts Four State 
Agents in Midwest Field 


Nelson C. Lane, state agent of the 
St. Paul companies in ‘charge of the 
Wisconsin field, is being transferred to 
Detroit, where he will be associated 


with J. M. Ferris as assistant manager. 
Robert M. Freer will replace Mr. 
Lane as Wisconsin state agent and 


Special Agent Curtis G. Solsvig of In- 
dianapolis will take over Mr. Freer’s 
former duties in the southern Wisconsin 
field. 

W. B. Hershe, for five years state 
agent at Kansas City, will take over 
as manager for Indiana, replacing H. S. 
Raine, who is being assigned to south- 


ern Indiaria as state agent. W. C. 
Oakes, state agent, will be transferred 
from North Dakota to replace Mr. 


Hershe at Kansas City. 


L. & L. Makes Coast Shifts 


London & Lancashire has transferred 
Frank S. McAllister, formerly special 


agent at Seattle, to Spokane, where he 
succeeds Dave Hoffman. Before join- 
ing London & Lancashire he was with 
the George W. Rourke general agency 
at Seattle. He is a graduate of Uni- 
versity of San Francisco and a veteran. 

Richard J. Schmitt, formerly unit 
supervisor in the fire underwriting de- 
partment at San Francisco, succeeds 
Mr. McAllister as special agent in 
western Washington. Before joining 
L. & ‘L. he had been with several com- 
panies at San Francisco as underwriter 
and special agent. He a navy vet- 
eran. 


is 


Bracher to San Antonio 


Harold Bracher, who has been in 
the home office of Great American, has 
been transferred to San Antonio as 
special agent. 


Frank Hull N. D. President 
Frank Hull of the Hull general agency 

of Fargo was elected president of North 

Dakota Fire Underwriters Assn. at the 
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Write it in Northwestern 


54 
WAL p 


Sc 


ORTHWESTERN 


MUTUAL FIRE ASSOCIATION 


* HOME 
Chicago Dalles 
Raleigh 





Salt Lake City 


OFFICE * SEATTLE + WASHINGTON. 


Los Angeles New York 
San Francisco 


Portland 


Vancouver, Canada 


annual meeting. Vice-president is B. J. 
Farrell, St. Paul F. & M., and Clayton 
Stanley, Phoenix of Hartford, is secre- 
tary-treasurer. Mr. Farrell is chairman 
of the public relations committee. 





Arenius Assigned in N.E. 

Springfield F. 
Alfred A. 
western 
Vermont. 

Mr. Arenius is taking over part of 
the territory previously supervised by 
Special’ Agent Charles G. Bulkley in 
Massachusetts and a portion of Ver- 
mont field formerly handled by Special 
Agent Richard G. Vedeler. He joined 
the company in 1951 and has finished 
its training school. He is a marine 
veteran. 


& M. has appointed 
Arenius special agent in 
Massachusetts and _ southern 





Stroud Now Special Agent 
Edward T. Stroud, staff adjuster of 

Audubon of Baton Rouge, La., has been 

named special agent in northern Louisi- 


ana. Mr. Stroud joined Audubon last 
year as staff adjuster in northeast 
Louisiana after having been with Gen- 
eral Adjustment Bureau. 





Wander Made State Agent 


Phoenix-London has appointed 
George A. Wander state agent in charge 
of the northern New Jersey service 
office at Newark. He has been special 
agent there. 





Insurance people of Louisville through 
the Kentucky Blue Goose raised 
around $1,200 for the Kosair Crippled 
Children’s ‘Hospital, 


Back to Normal in N. Y. 


Insurance offices in New York and 
Newark have returned to a semblance of 
standard work pattern with a modera- 
tion in the hot weather. The record heat 
wave, which ran for almost two con- 
secutive weeks, induced many home and 
other offices to close in mid-afternoon 
several days in succession. Even south- 
erners caught in the city during the 
torrid period complained about the heat. 
Few New York offices are air condi- 
tioned. For one reason the extremely 
hot weather ordinarily moderates to a 
comfortably degree after a day or two. 








Plan Class at Reading 


Reading Insurance Agents Assn. and 
Middle Atlantic C.P.C.U. chapter are 
considering plans to sponsor the begin- 
ning course this fall at Albright College. 

A luncheon will be held at Aug. 18 
for those interested in attending the 
classes and the entire C.P.C.U. program 
will be outlined. Robert C. Wenrich, 
Reading, is in charge of arrangements. 





Service Contract Warning 


Commissioner Knowlton of New 
Hampshire has ruled that firms offering 
service contracts, guaranteeing replace- 
ment parts in connection with the sale 
of home appliances, are engaged in the 
sale of insurance and must comply with 
the licensing laws of the state. Prop- 
erly worded warranty agreements are 
not insurance, the commissioner said. 
He pointed out, however, 
of these service contracts 
ments of insurance. 


that many 
include ele- 












the Men and Women who man the air wave communica- 
tion posts — who guide planes and ships to their destina- 
tion and speed rescue to those in distress—and to those 
who through Radar protect our land against attack. 
The Northern Assurance has provided reliable 
Insurance Protection for over 114 years. 
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L. F. Shepard Dies, Headed 
Two Illinois Reciprocals 


Lawrence F. Shepard, president ap/ 
founder of Union Automobile Indempij 
and also Prairie State Farmers, affiliate 
reciprocal institutions, and prominey 
local agent of Blomington, died at hj 
home at Normal, IIl., at the age of § 
He attended University of Illinois ang 


then went into the banking business af 


Washburn, IIl., and also organize 
an insurer at El Paso, IIl., known x 
Belt. In 1916 he mov ed to Normal ané 
formed Union Auto. Prairie State wa 
formed in 1925. He was also presidey 
of Normal State Bank and Woodford 
County National Bank of El Paso, q 
was a trustee of Brokaw hospital ani 
was chairman of McLean county chap. 
ter of American Cancer Society, 





Hosmer Agency Moves 

The 85-year old R. W. Hosmer & 
Co. agency of Chicago Tuesday mak 
the third office move in its_ history 
taking air conditioned, modernized spac; 
at A-601 Insurance Exchange. This 
agency was one of the first tenants is 
the Insurance Exchange building it 
1912 and has occupied its original spac¢ 
on the fifteenth floor until this time 
Principals in the agency are Philip B 
Hosmer, who is a third generation Hos 
mer in the organization, and Paul W 
Oliver. R. W. Hosmer & Co., was the 
first agent to be named by North River 
that connection dating from 1886 and 
it was the first Illinois agent of Glok 
Indemnity. 


Washington F. & M. Report 


Washington Fire & Marine of S& 
Louis reports earnings for the first hali 
of 1952 of $293,491 as compared with 
$296,996 for the same period last year. 
Premiums for the first six months to 
taled $1,071,000 as against $907,000 in 
1951. 





Change in Louisville Agency 

Kentucky Fire & Casualty Under 
writers is succeeding the Hellma 
agency of Louisville. Clarence J. Hell- 
man will continue with the new organ 
zation. 

Hector W. Bohnert has been named 
president; P. M. Conway, vice-president; 
Mrs. Elinore Sedley, treasurer, and Mrs 
Doris Bohnert, secretary and_ office 
manager. The agency was organized i 
1899. 





Again Becker vs. Sullivan 


Fred C. Becker, Seattle manager 0 
Great-West (Life, has announced his cat- 
didacy for the Republican nominatiot 
for insurance commissioner of Wash- 
ington. He was the Republican nom- 
inee in 1940 and in 1948 but in each 
case failed to unseat Commissioner W. 4. 
Sullivan, who has held the post sinc 
1932. They are the only announced cat 
didates and appear headed for thei 
third clash. 

Mr. Becker is treasurer of the Re 
publican state central committee. 


Shifts Two to Columbus 


Trinity Universal has transferred 
Charles A. Hardin from the home office 
to the Columbus, O. branch office 4 
senior underwriter. ie 

E. Ned Halsey, who has been speci# 
agent in northeastern Ohio, also has 
been transferred to Columbus. 








Commissioner Nelson of Minnesota 
has revoked the agent’s license of Fot 
rest B. Sharp of Fergus Falls, follow: 
ing charges that Sharp has participated 
in fraudulent dealings and has pass 
worthless checks, to which he pleaded 
guilty. 


Dudley Gale of Gale, Smith & Co. has 
been reappointed chairman of the civi 
development commission of the Nasi 
ville city council, now sponsoring fou 
major projects, including a $10 milliod 
improvement of the city’s sewage dis 
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iwait Word from 


heek on Plans 


ined te North Carolina com- 
Meany, believed to be State Capital Life 
‘eh "headquarters at Raleigh, is re- 
orted to have offered Commissioner 
Cheek a top administrative position at 
, salary much better than the $9,000 a 
yar his job will pay starting next 





n. 1. 

Mr. Cheek has neither confirmed nor 
denied the reports, but has maintained 
, firm “no comment” when inquiries 
were made. However, it is believed he 

5 giving serious consideration to the 
offer and will have an announcement 


oon concerning his decision. 


Mr. Cheek was appointed in 1949, to 
seceed Commissioner William  P. 
Hodges, who had resigned to become 
a company official. He was elected to 
the remainder of Hodges’ term in No- 
vember, 1950, and has just been nomin- 
ited for another four-year term. He won 
the nomination by a 3-to-1 margin over 
John N. Frederick of Charlotte. 

Prior to his appointment by Governor 
Scott, Mr. Cheek was practicing law and 
gaged in the insurance business at 
Asheboro, N. C. He is a graduate of 
Wake Forest College. 





MacConnell & Co. Opens 
Appraisal Office at Chicago 


W. F. MacConnell & Co., Cincinnati 
appraisal engineering service, has opened 
a new office at Chicago. The new 
branch is managed by 
meyer, former manager at Indianapolis. 
He will supervise operations in Illinois 
and Indiana. 

Established 35 years ago, the company 
is equipped for complete appraisal re- 


chinery and equipment. Company engi- 
neers are registered in each state in 
civil, electrical, mechanical and architec- 
tural engineering fields. 

In addition to the Chicago office, 
branches are maintained at New York 
City, Indianapolis and St. Petersburg, 





Plan Oregon Annual Meeting 


The executive committee of Oregon 
Assn. of Insurance Agents met at Port- 
land to map plans for the annual meet- 
ing there Sept. 8-9. Phil R. Gould, 


sion. 


appointed chairman of the nominating 
committee for that meeting. All mem- 


dents of the Oregon association. 





Take on Atlas Underwriters 


W. B. Brandt & Co., San Francisco, 
has been appointed general agent for 
Atlas Underwriters of Atlas 
for fire and allied lines. Brandt & Co. 
has been marine general agent of Atlas 
in the 11 western states and coast states 
for 18 years. 


Cal. Associations Elect 





Fresno: President, B. Franklin 
Napp; vice-president, Robert L. Eaton; 
secretary, Ernest Cochrane. 

San Bruno: President, Henry 
8ty; vice-president, A. Hyde 
secretary, Palmer H. Evarts. 


Ron- 
Green; 





Prepare Wyoming Card 


Program details for the convention of 
yoming Assn. of Insurance Agents 
at Casper Aug. 24-26 have 
pleted. 

The first event will be Sunday 
ting with a cocktail hour, 








K. D. Oster- | 


| 


ports on current reproductive or replace- 
ment costs, exclusions, depreciation and 
insurable values for land, buildings, ma- | 


Bend, chairman, had charge of the ses- 


Fred C. Reed of Portland has been | 


bers of the committee are past presi- 


Assurance | 


Officers elected by California local | 

associations include: 

Chula Vista: President. James H. | 

Brown; vice-president, Robert Conyers: 
<j Secretary, Daisy G. Bigelow; treasurer, 

Nicanor Nordeen. 


been com- | 


eve- | 
dinner and | 


entertainment at the country club. The 
next morning there will be the registra- 
tion and the first convention session 
which will be addressed by Commis- 
sioner Ford S. Taft. In the afternoon 
there will be an agents gathering. The 
next morning will be the past presidents’ 
breakfast and a business meeting. In 
the afternoon there is scheduled a ques- 
tion and answer forum. The new officers 
will be installed that evening at the 
banquet. 


Open Butte Claim Branch 


Montana Claims Adjustment Bureau 
of Great Falls has opened an office in 
the Medical Arts building, Butte, with 
Cornelius Schile as resident adjuster. 
There is also a branch office at Billings. 


Miles Visits Ohio Field 

A. Campbell Miles, assistant U. S. 
manager of Royal Exchange, spent the 
week-end with Robert J. Gray, Ohio 
state agent, and met a number of the 
company’s key men in Ohio. 


Pearl Joins E.U.A. 


Eastern Underwriters Assn. has 
elected to membership Pearl, Mionarch 
Fire, and Eureka-Security F. and M. 





Statler Suspends Plan to 
Build Hartford Hotel 


Insurance people having occasion to 
visit Hartford will have to put up with 
the long-standing insufficiency of Hart- 
ford hotel accommodations for quite a 
lot longer than seemed likely when the 
Statler Hotels Corp. announced its 
plans to build a 455-room hotel there. 
The company has rejected all bids for 
construction. It blames unsettled condi- 
tions in the materials and labor markets, 
the present steel situation and inability 
of builders to forecast delivery dates. 
The result was that what bids the com- 
pany received made it decide not to go 
further with the project at this time, 
although it is not abandoning its plans 
for a Hartford hotel. 


Name Mass. Chairmen 


Robert G. Dowling, Hyannis, has 
been appointed general chairman, and 
Frank Mills, Worcester, program chair- 
man for the annual convention of Mas- 
sachusetts Assn. of Insurance Agents, 
to be held Oct. 21-22 at Boston. 


The Joe L. Williams agency at Tulsa, 
Okla., has moved into new and larger 
quarters in the Stanolind building there. 


C.P.C.U. Society Meets at 
St. Louis in September 


J. C. Penney, chain store magnate, 
will be the principal speaker at the 
all-industry luncheon at St. Louis, Sept. 
18, in conjunction with the three-day 
annual meeting and seminar of Society 
fe BAG 

Dr. Harry J. Loman, dean of Ameri- 
can Institute for Property & Liability 
Underwriters, will confer the C.P.C.U. 
on candidates who have qualified. 

There will be about 500 C. P. C. U.’s 
from every section of the country in 
attendance. 





Two Join Fleming & Co. 


William T. Luther, formerly a part- 
ner in Sargent & Co., Seattle, and Wil- 
liam H. Ries, formerly with General of 
Seattle, have joined Robert O. Fleming 
& Co., Seattle brokerage firm. 

Mr. Luther established a Seattle 
ocean marine office in 1940 for Hall- 
Murphy Co., predecessor of the present 
organization of Hiorder, Jacobs & Speck. 
After army service, he joined Sargent 
& Co. in 1946. Mr. Ries spent 12 years 
with General in the claims department 
and later was engaged in field work. 





what kind of fires . 
can this extinguisher 


knock out? 


. look at the label 


application: According to the label, this Kidde 
Dry Chemical extinguisher has an Underwriters’ 


Laboratories rating of B-1, C-1. That means it is 


effective against Class B (flammable liquid) and 


Class C (electrical) fires. 


Operation: This light, compact Kidde Dry Chem- 
ical extinguisher is a cinch to handle. Just a pull on 






Suggestion: To be sure of dependable dry 


chemical extinguishers backed up by dependable 


the trigger releases a fire-smothering cloud of 20 


pounds of dry chemical. Even an inexperienced 
operator remains safe behind the “cool” protective 


wall] that’s set up. 


maintenance: Underwriters’ Laboratories re- 
quires that cartridges of all dry chemical portable 
extinguishers be weighed annually to determine 
whether they should be recharged. 


service, it’s always wise to recommend Kidde equip- 
ment. It has the highest UL ratings. 





Walter Kidde & Company, Inc., 
744 Main Street, Belleville 9, N. J. 
Walter Kidde & Co., of Canada, Ltd., Montreal, P.Q. 
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a new company from the ground up. 
The insurer must secure seasoned, key 
personnel, which is not too plentiful, 
and with that core build an organiza- 
tion. It must develop policy forms. 
Parts of the establishment can be used 
iii common, particularly statistical, ac- 


counting and field, though here too 
there must be study and training. 
Insurers do not now envision under- 
writing of third party and property lines 
by the same person, except full cover 
automobile. This may change as in- 
surers get into the multiple peril pack- 


age underwriting, especially in the 
dwelling field where third party cov- 
erages are in some forms combined with 
first party insurance. However, certain 
types of claims can be combined and 
one claim man handle both—automobile 
collision and property damage liability 
for example. 

The time required to undertake lines 
with which the insurer is unfamiliar is 
much greater than might be supposed. 
The preliminaries require months and 
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Handled by experts in material 
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James R. "Jim" Green, Manager 
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ae 
months. As one successful fire ma 
points out, it will actually require , 


new generation to attain the complete 
seasoning necessary for successfully 
combining the field work of both fir 
and casualty. 

Yet the training of field men to hand} 
both lines, it already has been demop. 
strated, can be very successful if take 
slowly. A few companies have cop. 
pleted this part of the changeover with 
excellent results. 

There is need for technical men jy 
underwriting, claims, audit and inspec. 
tion. These should be casualty traine 
and work exclusively on casualty e&. 
cept as a company goes along it wil 
have claims men who can handle ry. 
of-the-mine fire losses in order to jp 
crease flexibility of staff. 

Branch or regional offices tend ty 
facilitate the establishment at decentrd. 
ized points of head claim and casualty 
men and other personnel to take car 
of casualty business. 


Looking 10 Years Ahead 


Fire companies moving into casualty 
are not concerned over the present casv- 
alty situation, even though on a modest 
volume the results are bad. In the ne 
ture of the shifting over they have to 
look ten years ahead. 

Multiple line is both positive ant 
negative. One reason the fire company 
seems more inclined to get into casualty 
than vice versa is to protect its position 
from the casualty company that is go 
ing after fire business. Fire business 
being more attractive, is more vulner- 
able. In these days some casualty com- 
panies are pushing for fire by offering 
the casualty facilities which are s0 
much in demand. The result is a sub- 
stantial shifting about of business. 

For the unwary newcomer in either 
field there are enough dogs in the 
market at all times to load the m- 
suspecting. This is as true of fire a 
it is of casualty. But if a fire company 
is well managed, it is very likely to 
manage its casualty experiment on the 


same principles and can be expected 
to run the course successfully even 
though its casualty experience in the 


early years is bad. For example, some 
fire companies are taking casualty only 
if they get the agency’s fire business and 
if they know the agency thoroughly. 
The well managed casualty companies 
are selecting their fire business cart 
fully. Unquestionably, the opportunity 
for individual error is present, perhaps 
more so for the fire company going 
into casualty than for the casualty com- 
pany going into fire, though in both in 
stances the careless can get loaded with 
business that will haunt them. 


Illusion of Time 


The poor estate into which third party 
casualty lines have fallen has give 
those insurers, and perhaps some agents 
as well, that are unenthusiastic about 
multiple peril a sense of time. This 
is undoubtedly illusory. Though North 
America probably has the largest vol 
ume of multiple peril package premiums 
on its books, it has been the specia! 
homeowners’ comprehensive policy 0 


Fireman’s Fund in California that has} 


given those at the rear end of the 
column the hot foot to do something 
about M.L. and M. P. With the move 
by Fireman’s Fund, apparently it be 
came obvious to many fire insurers that 
have not done much of anything abot 
even multiple line writing, to start Lr 
paring themselves to protect their dwell- 
ing business. Some of these fire insut 
ers are just now moving to ament 
charters. 

The multiple peril development has 
acted as a catalyzer in a situation 
which might otherwise have required 
several years to produce changes of any 
consequence in view of what naturally 
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yould have been the retarding influence 
of poor experience in casualty. Fire 
companies, very fond of dweling busi- 
ness, have awakened to the fact that 
the M.P. package policies in the home- 
owners’ field offer a potential threat 
for siphoning off this preferred business. 
The fire only company cannot sit back 
and on its predilection remain strictly 
in the fire field. It is going to have to 
move into multiple peril underwriting 
in order to protect the business it has. 
No matter how traditionally it might 
want to operate, circumstances are 
forcing its hand. The reaction to the 
Fireman’s Fund policy may be _ be- 
cause Of the size of the company and 
its aggressive sales policy. 


REAL ALTERATION 


It becomes clear, with multiple line 
underwriting becoming multiple peril 
package underwriting, that a substantial 
alteration in the composition of the 
business is occurring. This has gone so 
far the business cannot stop it. The al- 
teration imposes changes on companies, 
rating bureaus, and everyone else, It 
breaks into the moulds of compartmen- 
talization, which are so much a part 
of the tradition of the business, particu- 
larly of the older fire business. In re- 
vising the company’s setup, long stand- 
ing ambitions and lines of advancement 
are altered. 

It is the writing of several coverages 
in one policy, however, that cuts across 
the business like a tremor and calls for 
a reexamination of practices, procedures 
and principles. It did not take long, as 
time goes in the insurance business, for 
multiple line underwriting to become 
multiple peril underwriting; though it 
was not apparent during the period in 
which M.L. writing was being advocated 
that M.P. would come out of the other 
end of the horn so quickly. Even to- 
day legislation is almost nil that en- 
ables state insurance departments to 
handle M.P. package policies. Califor- 
nia and Pennsylvania are exceptions, 
and in New York, Superintendent Bohl- 
inger in his recently published report 
to the legislature, said that he expected 
that as multiple line underwriting pro- 
gresses, the department’s fire and ma- 
rine bureau and new casualty bu- 
reau will be merged into a single mul- 
tiple line bureau. Ohio does not yet have 
a M.L. law and the groups will have 
to keep a casualty or fire company until 
it does. 


Can’t Sit on Sidelines 


Why should M.P. cause so much 
study, soul searching, apprehension and 
enthusiasm? It is not altogether the 
competitive advantage that the front 
runners hope to gain, as to enthusiasm. 
They think that the new packages will 
create business that did not exist be- 
fore and provide a method of writing 
the coverages that is more satisfactory 
to insurers and the public. Nor is it alto- 
gether the fear of having to scrap tested 
methods of handling business, as to 
apprehension. It goes beyond _ this, 
though more than anything else it 
seems to be the gradual realization that 
there is no real defense against the de- 
velopment. It is a long term, funda- 
mental and permanent change. A com- 
pany may be able to choose the way 
it will engage in multiple line under- 
Writing and the writing of multiple peril 
package policies. For example, it may 














take the named peril or the all risk 
route. But it cannot really sit back 
and say it will do nothing! It cannot say 
it will stick with the fire line and con- 
centrate on dwellings and good mercan- 
tiles. Evenutally its business will be 
drained off. Also, the procession will be 
leaving it behind. Decision or lack of 
decision today will bear importantly on 
the company’s welfare five years from 
now. This is true more or less of the 
business of insurance at all times, but 
is particularly so in connection with 
M.L. underwriting which is so big a 
change. 


Rating Bureaus and Agents 


The rating bureaus are much con- 
cerned with developments and the possi- 
bilities of losing any jurisdiction. Since 
there are actually no new insurances, 
only new combinations of coverages 
long in existence, the struggle for juris- 
dictional authority is apt to be vigorous. 
Some local fire rating bureaus already 
have amended their charters to handle 
multiple peril packages. There are two 
new rating bureaus in the M.P. field, 
Multiple Peril Insurance Rating Or- 
ganization and National Insurance Serv- 
ice & Advisory Organization. Inland 
Marine Insurance Bureau has a stake 
in the matter and of course since M.L. 
the pressure for a combination full cover 
automobile bureau has increased. 

Agents are eyeing developments in 
M.L. and M.P. underwriting with cau- 
tion. They like a field man who is ex- 
perienced in all lines, if he is; and they 
like what generally follows, greater 
availability of such field men because 
they are concentrating on a larger vol- 
ume of business in a smaller area. How- 
ever, in general, they don’t like any 
package with a reduced commission, and 
they do not care too much for the re- 
duction in number of companies. The 
latter is not a very valid argument 
against M.L. underwriting, even from 
the agent’s special point of view, since 
the reduction in companies has come 
mostly within groups. However, agents 
believe one of their natural protections 
is the presence in their agencies of sev- 
eral insurers. They don’t want to see 
the number so reduced that they do 
not have plenty of market. 

The thoroughness with which agents 
understand and favor M.P. develop- 
ments will determine to a great extent 
their basic success and the speed with 
which that success is achieved. 


J. F. Van Vechten Honored 


James F. VanVechten, president of 
McIntosh-Bowers-West agency of 
Akron and president of National Assn. 
of Insurance Agents, was honored at a 
luncheon given by _ Royal-Liverpool 
group at Akron in recognition of the 
agency’s 25th anniversary as representa- 
tive of Liverpool & London & Globe. 
Eight members of Mr. Van Vechten’s 
staff were on hand as well as four rep- 
resentatives of Royal-Liverpool. Thomas 
R. Pope, northeastern Ohio state agent, 
and R. C. Walker, regional manager, 
presented Mr. Van Vechten with a 
certificate of appreciation prepared by 
the New York executives, and also pre- 
sented him a clock-barometer desk set. 








Charles Crow, son of C. C. Crow, 
Wichita manager of Underwriters Ad- 
justing, has completed his term of serv- 
ice with the navy and is now with the 
Central States Fire home office at 
Wichita. 















H. B. Chrissinger 
Manager 


P. A. Pederson, Chief Inspector 
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New Branch of The 


TRAVELERS 
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COMPANIES 
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= in the continuing development 
of fast growing Alabama was evidenced this year 
by The Travelers Insurance Companies when they 
established in this “Crossroads of the Southeast” 
a large and well staffed multiple-line branch office, 
including Claim and Engineering and Loss Con- 
trol departments. 


“We opened a branch in Birmingham last Janu- 
ary,” says Travelers Vice President Esmond 
Ewing, “because we had been watching Alabama’s 
dynamic industrial expansion and accelerating 
business activity. We knew that casualty and 
fire insurance premiums collected in the State had 
increased more than 100 per cent in the last eight 
years and life insurance premiums more than 76 
per cent. We felt the time had come to enlarge 
our facilities in this growing market. Since we 
placed our branch in Birmingham our premiums 
in all departments—life, accident, group, casualty, 
and fire have shown substantial gains. We espe- 
cially appreciate the fine cooperation given us by 
local citizens and business groups. We have found 
office rentals reasonable and qualified personnel 
readily available. We expect our branch in Bir- 
mingham to grow with Alabama.” 


ao ODD bbb bbb babii iii ioioioioioiot ata aboitt ttt abt 


The Birmingham Committee of 
100 invites any insurance company 
interested in getting a greater share 
of premiums from Alabama to 
write for detailed information on 
suitable branch office space, avail- 
ability of office workers, taxes and 
other pertinent data. 


BIRMINGHAM COMMITTEE OF 100 
1914 Sixth Ave., N., Birmingham, Ala. 
Executive Committee 


William P. Engel Claude $. Lawson ©. W. Schanbacher 
President President 

Engel Companies United States Loveman, Joseph & 

W. W. French, Jr. Pipe & Foundry Co. Loeb 


Thomas W. Martin 
Chairman of the Board 


Alabame Power Co. Mervyn H. Sterne 
Clarence B. Hansen, Jr, Fred Osborne Sterne, Agee & Leach 
President 
The Birmingham News Sloss-Shethield 
W. H. Hoover Steel & Iron Co. A. V. Wiebe! 
4. C. Persons President 
Employers Insurance President Tennessee Coal & Iron Div. 
Alabama First National Bank United States Stee! Co. 
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Partial Cure for Clerical-Help Scarcity 


In these times of high-priced, hard- 
to-get, and sometimes lackadaisical cler- 
ical help it is not surprising that insur- 
ance companies are making strenuous 
efforts to increase the use of mech- 
anized office aids. Wonderful things 
are expected of the new “magic brain” 
electronic computers when the govern- 
ment’s requirements taper off sufficient- 
ly so that civilian enterprises can pur- 
chase some of these marvels. 

In the meantime, there is a readily 
available and fairly simply way of by- 
passing a substantial part of the need 
for stenographers and dictating-machine 
operators. This is simply to do what 
some experimenters have already found 
to be entirely practicable, which is to 
dictate messages on the modern flexible- 
type records and mail the record itself 
rather than having someone transcribe it 
and mailing the resulting letter or 
memorandum. 

Naturally, such audio-letters can be 
sent only to recipients who have the 
same type of dictating equipment but 
for organizations like insurance com- 
panies in which many intra-office and 
inter-office memorandums circulate the 
idea should find widespread application 
even though comparatively few cor- 
respondents outside the organization 
have the proper type of mechanism to 
share in the plan. 

However, as the possibilities of using 
dictating equipment become more gen- 
erally appreciated there will more 
and more persons with whom it will 
be possible to communicate by records. 

Of course, any idea as novel as this 


be 


is to most people would arouse con- 
siderable misgivings about its possible 
deficiencies. Certainly, for all its time- 
and money-saving features and the other 
collateral benefits, some readjustments 
in technique would be necessary and a 
recognition of the method’s limitations 
as well as its potentialities. 

Among the more obvious reasons for 
dubiousness are: What about “carbon 
copies” for record-keeping or for in- 
formation of others besides the main 
recipient? And’ what: about the time 
it takes to listen to a recorded letter 
as compared with a rapid reading of a 
written communication? 

The first objection would admittedly 
apply in some situations but we have 
found through our own experience, 
though it has been somewhat limited, 
that there are surprisingly few times 
when keeping a duplicate for reference 
is of any importance. 

Many insurance men use the local or 
long distance telephone call for matters 
of importance but seldom do they feel 
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it necessary to record the conversation 
either by machine or stenographer. At 
the most, a few penciled notes suffice 
and most of the time neither party to 
the conversation makes any notes at all. 

As for making duplicates to send to 
others beside the recipient, usually this 
can be done by his sending the record 
on to whoever is supposed to get it 
next. The slight delay is not usually 
important. 

If for some communications it is felt 
that a written record is desirable it is 
still possible to effect quite a saving in 
time and smooth out the peak loads on 


stenographic facilities by letting the 
recipient have the transcription made 
after he has listened to the record. Or 


he can send the record back for tran- 
scribing. This procedure would permit 
the transcribing to be done during 
slack periods. 

Another method would be to have 
a second dictating machine hooked up 
in tandem so that the two records 
would be made at the same time. The 
extra machine could be in a central 
location where it would serve several 


dictators, being hooked up only*for such 
dictation as required a record for filing. 
It would even be possible to re-record 
a dictated record in a small fraction of 
the time it took to dictate it because 
the play-back and re-recording could 
be done with the records revolving at 
much higher speed than in the original 
recording. 

As for the fact that the recipient of 
a recorded letter must listen through 
to the bitter end and cannot just run 
his eye over the type and then concen- 
trate on the vital portions, experience 

that this wastes far time 
than might be thought. 

It is not necessary to sit entranced 
with an ear cocked like the fox terrier 
in the Victor Talking Machine trade- 
mark. The recipient starts the record 
going but while it is playing he can be 
opening his mail, organizing his work, 
counting his money, or doing any other 
routine task not requiring so much con- 
centration that he is entirely oblivious 
to the voice coming out of the box. 
If he finds he has not quite caught some- 
thing he can shove the needle back a 
few notches and the voice on the disk 


shows less 


will repeat, with no evidence whatever 
of irritation at not understood 
the first time. 


being 


For the same reason that a man will 
converse fluently over the telephone or 
face-to-face and yet struggle and revise 
when trying to put across the same 
thoughts in dictating a letter or mem- 
orandum, the awareness that a record 
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is going to be listened to rather than 
be transferred to the typewritten page 
makes for a more natural, easier and 
above all briefer style of communication. 
For example, if the writer is offering 
a criticism he doesn’t need to go into 
a lot of detail to explain that there are 
no hard feelings, etc. The tone and in- 
flection of his voice convey his friendly 
attitude when his words are heard, even 
though they might sound cold and dis- 
tant when read. 

In fact, one of the first things that 
have to be learned in using records as 
letters or memorandums is to speak 
in a conversational, natural way, just 
as if the person addressed were actually 
there. Obviously, the letter should not 
sound as if it were being dictated to a 
stenographer for transcribing. At first, 
there is some tendency to rattle along 
in a monotone, like ham radio 
operator talking over his radio telephone 
to another addict. 


one 


One of the most successful uses, and 
one briefly reported some 
time ago, is the correspondence that 
Charles E. Cleeton, president of Na- 
tional Assn. of Life Underwriters, and 
B.-N. Woodson, managing director of 
N.A.L.U., carry on between Los An- 


which we 


geles and New York, respectively. ]t 
promotes speed, because it is not neces. 
sary to wait for a record to be trap. 
scribed and materially reduces the load 
on the stenographic department. Ingj- 
dentally, Messrs. Cleeton and Woodson 
think so of this system that 
N.A.L.U. headquarters keeps a Gray 
Audograph on hand, as that is the make 
Cleeton uses, even though the rest of 
N.A.L.U. equipment consists of Dicta- 
phones. 

Perhaps the best test of 
use a system—assuming you and the 
person you are writing to have the 
the same kind of machines—is to ask 
yourself, “If a long distance call cost 
no more than a letter, would I telephone 
or write a letter about this?” 

Changes of this sort come slowly, but 
it may well be that the acute shortage 
of secretarial and stenographic help may 
accelerate the use of dictating equip- 
ment, resulting in greater efficiency, 
saving of time, and a more direct and 
personal type of communication excelled 
only by the telephone. The change 
may seem radical, but actually it is 
much less so than the now widely ac- 
cepted idea of dictating to a phonograph 
instead of a stenographer. 


highly 


when to 








Charles J. Unger, executive secretary 
of New Jersey Assn. of Insurance 
Agents, is recuperating satisfactorily 
from an ulcer operation which he re- 
cently underwent at New England Bap- 
tist Hospital in Boston. He is conva- 
lescing at the home of a sister in Dan- 
bury, Conn., 160 White St. 

Westray Battle Boyce and James R. 
Nicholas are to be married in Oct. Miss 
Boyce is the daughter of Mrs. William 
Leslie, wife of the general manager otf 
National Bureau of Casualty Under- 
writers, and James S. Boyce of Gas- 
tonia, N. C. As a colonel in the second 
war her mother directed the WACs. 
Mr. Nicholas is a native of London and 
in 1948 joined the New York office of 
Royal-Liverpool. He is chief examiner 
of the A. & H. department. 

Brion H. Francis, formerly insurance 
buyer of Wellington Sears Co., Boston, 
now is insurance manager for Olin In- 
dustries, with headquarters in New 
Haven, Conn. Mr. Francis was one otf 
the featured speakers at the last in- 
surance section meeting of American 
Management Assn. in New York. 

Adrian H. Lindsey, state agent of 
Kansas City Fire & Marine at Topeka, 
is recuperating from an emergency ap- 
pendectomy which he underwent at a 
Lawrence hospital. 

Vincent S. Kerans, Corroon & Rey- 
nolds state agent at Los Angeles, a 
former Kansan, was married at Wichita 
to Mrs. Mary Patton Bell. After a 
wedding trip to Lake Louise and Banff, 
they will be at home at Los Angeles. 

Victor G. Henry of Kessler-Henry 
agency, Wichita, former president and 
state national director of Kansas Assn. 
of Insurance Agents and former chair- 
man of the rural agents committee of 
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N.A.1.A., returned tio Axtell hospital at 
Newton, Kan., for further treatments 
under his son, Dr. Victor G. Henry, Jr. 
Mr. Henry was at the hospital for 
treatment for a heart condition in the 
spring and following a period of re- 
cuperation at his home had been able 
to visit his office for brief periods. 
Mrs. Georgia Neese Clark, treasurer 
of the United States, whi received 
much TV, radio and press publicity on 
her speech before the Democratic na- 
tional convention, has a local agency at 
Richland, Kan., and also owns a bank 
and mercantile business there, all 
established by her late father. 


Stanley Smidt, head of the San Fran- 
cisco office of Emett & Chandler of Los 
Angeles, and Mrs. Smidt have returned 
from a European trip. Mr. Smidt spent 
several weeks in conference with Lon- 
don Lloyds, ‘after which his family 
joined him for a pleasure trip through 
Scandinavia. 

Doris M. Flint, wife of William Flint, 
director of public relations of the Michi- 
gan department, served as secretary of 
the 72-member Michigan delegation to 
the Democratic national convention at 
Chicago. Mrs. Flint operates an agency 
at Perry, Mich. 

Mrs. Katherine B. Riehle of New 
York, widow of Theodore M. Riehle, 
and Alfred J. Bohlinger, New York in- 
surance superintendent, were 
at White Plains, at the home of Mr. 
Bohlinger’s sister. Alfred C. Bennett, 
who is counsel of the liquidation bureat 
of the New York department, served 
as best man. The couple is on a wed- 
ding trip to Europe. 


Mrs. Bohlinger’s late husband, T. M.7 


Riehle, was a million dollar life insur- 


ance producer and in addition operated 7 


Howard J. Burridge, President. 

Leuis H. Martin, Vice-Pres, & Secretary. 
John Z. Herschede, Treasurer. 

420 E. Fourth St., Cincinnati 2, Ohio. 





ATLANTA 3, GA.—432 Hurt Bldg., Tel. Walnut 


9801. Carl E. Weatherly, Jr., Southeastern 
Manager. 
BOSTON 11, MASS.—210 Lincoln St., Tel. 


Liberty 2-1402. Wm. A. Scanlon, Vice-Pres. 
CHICAGO 4, ILL.—175 W. Jackson Blvd., Tel. 
Wabash 2-2704. 0. E. Schwartz, Chicago Mgr. 
A. J. Wheeler, Resident Manager. 
CINCINNATI 2, OHIO—420 EB. Fourth Street, 
Tel. Parkway 2140. Chas. P. Woods, Sales 


Director; George C. Roeding, Associate Man- 
ager; George E. Wohlgemuth, News Editor; 
Arthur W. Riggs, Statistician. 

DALLAS 1, TEXAS—708 Employers Insurance 
Bldg., Tel. Prospect 1127. Alfred E. Cadis, 
Southwestern Manager. 

DES MOINES 12, IOWA—3333 Grand Avenue, 
Tel. 7-4677. R. J. Chapman, Residert Manager. 
DETROIT 26, MICH.—1102 Lafayette Bldg., 
Tel. Woodward 3-2826. A. J. Edwards, Resident 
Manager. 





KANSAS CITY 6, MO.—605 Columbia Bank 
Bldg., Tel. Victor 9157. William J. Gessing, 
Resident Manager. 
MINNEAPOLIS 2, MINN.—558 Northwestern 
Bank Bldg., Tel. Main 5417. Howard J. Meyer, 
Resident Manager. 


NEW YORK 38, N. Y.—99 John Street, Room 


1103, Tel. Beekman 3-3958. Ralph E. Richman, 
Vice-Pres.; J. T. Curtin, Resident Manager. 








PHILADELPHIA 9, PA.—i23 S. Broad Street, 
Room 1127, Tel. Pennypacker 5-3706. EB. BE 
Fredrikson, Resident Manager. 

PITTSBURGH 22, PA.—503 Columbia Bldg. 
Tel. Court 1-2494. Jack Verde Stroup, Resl- 
dent Manager. 

SAN FRANCISCO 4, CAL.—507 Flatiron Bldg 
Tel. Exbrook 2-3054. F. W. Bland, Pacifie 
Coast Manager. 
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a general insurance brokerage firm in 
Yew York. He was president of Na- 
onal Assn. of Life Underwriters in 
1934-35 and again in 1937 and was 
killed in an air crash several years ago. 

L. C. Irvine, general manager of 
American Foreign Insurance Assn., has 
returned from a visit to branch offices 
and agencies in Argentina, Brazil and 
the newly acquired territory of the as- 
sociation in the British and French 
West Indies. He was met at Trinidad 
by marine underwriter Edward Reid. 


Accompanying him was Henry H. 
Bame, fire insurance engineer, who has 
completed a stay of several years in 
Brazil and the Argentine. 


Regional supervisor Harrington Put- 
nam has left Rio de Janeiro for Caracas, 
where he will make a brief stay, fol- 
lowing which he will go to Mexico ar- 
riving in New York about Aug. 6. After 
afew days in New York, he will pro- 
ced with his vacation, returning to 
Rio later in the year. 

Gambil C. Dick, assistant to Spalding 
Southall, commissioner of Kentucky, 
who recently underwent an operation, 
hss returned from the hospital to 
Frankfort, and hopes to be back at 
his ofice in a couple of weeks. 

A. J. Stocklmier, Pacific Coast man- 
ager of London & Lancashire, accom- 
panied by Mrs. Stocklmier, is in Eng- 
land on a visit to the head office. After 
their conferences they will visit other 
sections of England and Scotland and 
parts of the continent. They will re- 
turn some time in September. 

Alpha H. Kenna, 
of Kansas Assn. of 
has been elected 
Post of onaiiven Legion at 
He attended the Legion 
meeting in Paris in 1919; 


executive 
Insurance 
commander of 


manager 
Agents, 
Capital 
Topeka. 
organization 
is chaplain 


of the first district of the Kansas de- 
partment and has been endorsed for 
national chaplain by his district. He is 
| a delegate to the national convention at 
New York in August. 

Gordon G. Bennett, president of the 
A. R. Witham agency, Cincinnati, was 


felicitated by associates and friends at a 
linner given marking 50 years in the 
business solely with that agency. Start- 
ing as an office boy, he became a part- 
ner and secretary of the firm in 1909 
and has been president since 1949. 
Witham Smith, vice-president and treas- 
urer, and Merrill L. Runck, secretary, of 
the agency, presided and presented Mr. 
Bennett a gold watch. Mr. Bennett 
has served as a director of Cincinnati 
Fire Underwriters Assn. 








Driver Education Institute 


Assn. of Casualty & Surety Com- 
panies, the Kansas department of public 
imstruction and the extension depart- 
ment of University of Kansas are spon- 
soring a driver education teacher prepa- 
ration institute at the university Aug. 
4-15. 









DEATHS 


E. A. SCHUMACHER, 55, 





Decatur, 


Ill., manager of Wolverine, died sud- 
denly from a heart attack. Mr. Schu- 
macher had celebrated his 25th wed- 
ding anniversary in April and would 


have completed 10 years with Wolverine 
in September. His earlier experience 
was in the fire insurance field with 
North America and other companies. 

WILLIAM SHEARER, who ‘re- 
signed only recently chairman of 
Phoenix-London group, died at London. 
Mr. Shearer had asked to be relieved 
of his duties as chairman, but remained 
a director of the company, being suc- 
ceeded as chairman by Colonel the Hon- 
orable J. J. Astor. 

WILLIAM E. DAVIDSON, 60, 
founder and president of the Davidson 
agency at Tucson, died there at a local 
hospital. He founded his company in 


as 


1933. He moved to Tucson in 1921 after 
serving with the national advisory com- 
mittee on aeronautics at Langley Field, 


Va. Mr. Davidson was a past president 
of the Arizona Assn. of Insurance 
Agents. 


HERBERT J. HELMKAMP, for more 

than 20 years state agent for the fire 
companies of America Fore in Colo- 
rado, Wyoming and New Mexico with 
headquarters at Denver, died suddenly. 

Following graduation from Kansas 
State College, in engineering, he was 
an engineer with the U. S. Department 
of Agriculture and later in the engi- 
neering department of an Indianapolis 
company. He _ started his insurance 
career with Hartford Fire and joined 
America Fore in 1929 at the western 
department at Chicago. He was named 
state agent for Niagara Fire in Kansas 
and after two years was appointed state 
agent for the mountain states. 

Mr. Helmkamp was a past president 
of Fire Underwriters Assn. of the 
Mountain States and past most loyal 
gander of Colorado Blue Goose. 

K. T. MARTIN, SR., 
known in the crop-hail field, in which 
he had been active since 1908, died at 
Dallas. For years he operated under his 
own name at Fort Worth and in 1936 
joined with Floyd West under the firm 
name of K. T. Martin-Floyd West & 
Co. and moved to Dallas. That con- 
nection was continued until his retire- 
ment Dec. 31, 1951. 

WILLIAM E. MICHENER, 50, for- 


mer manager at Indianapolis of World 


69, widely 


of Omaha, died there after a long 
illness. He retired three years ago be- 
cause of ill health. 

BRUNO HERMANN, 69, retired 


manager of the marine department of 
Swett & Crawford at Seattle, died there. 
He joined J. B. F. Davis & Son at San 
Francisco at the age of 17, later going 
with George E. Billings Co., marine 
underwriters. In 1910, Mr. Hermann 


opened a Seattle office for that firm and 
when it 


was purchased by Swett & 


NO DIRECT BUSINESS 








_———__—_—_— — a 
Crawford in 1939 he became marine this year, his death nevertheless was a 
department manager of that organiza- shock, as it was generally believed that 


tion at Seattle. He retired in 1949 after 
50 years in ocean marine underwriting. 
A son, William J. Hermann, is Seattle 
manager for Kenneth I. Tobey, Inc., 
local agents and brokers. 


FRANCIS N. DANIELS, 62, who 
had been president of Old Line Auto- 
mobile of Indianapolis since 1930 and 
before that president of Old Trails 
Automobile, died there. Recently he had 
turned over much of the responsibility 
of management to his son, Donald W. 
Daniel, a vice-president of the com- 
pany. 

M. F. GRIMES, vice-president and di- 
rector of All-American Casualty of Chi- 
cago, died suddenly while on a business 
trip to Champaign, II]. He was in charge 
of the mortgage loan division. 

Although confined to his home for 
several months during the early part of 


he had fully recovered from his illness. 

Mr. Grimes was formerly with Alli- 
ance Life of Chicago as vice-president 
and manager of its mortgage loan de- 


partment. He was a graduate of the 
agricultural school of Pennsylvania 
State College. He was an expert in 


judging live stock, and was called upon 


many times to judge live stock in the 
International Stock Show at Chicago. 
ERNEST P. ROUGEOT, 55, safety 


representative for U. S. F. & G. at 
Helena, Mont., for 14 years, died of a 
heart attack at his home there. 


SAMUEL BOSWICH, 62, for 20 
years special investigator of National 
3oard, died at New York. He was a 
native of Russia and had done investi- 
gation work for several bother organi- 
zations before joining National Board. 


He had been instrumental in breaking 
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up arson rings at Philadelphia and Bos- 
ton. His knowledge of Russia and 
Poland and his ability to speak the lan- 
guages of thlose countries, as well as 
Slavic, was a great aid in his under- 
cover activities. He was borrowed by 
district attorneys’ offices in various parts 
of the country to assist on cases handled 
by them. 

GEORGE W. LANGFORD, head 
of the Langford & Ledbetter agency of 
Miami, hotel owner and retired general 
contractor, who divided his time be- 
tween Louisville and Miami, died at 
Louisville after a long illness. 

L. A. YOUNG, 48, died at Boston 
after he was found unconscious on a 
fourth floor courtyard of Hotel Statler. 
He was division underwriter of Liberty 
Mutual at New York and lived at Wan- 
tagh, N. Y. He had been with the com- 


pany 26 years and was at Boston for 
a conterence. 


LOUIS GERSTLE, president. of Re- 
public Casualty of Louisville, died at a 
hospital there following a heart attack. 


JOHN R. HURT, 59, of Prestonsburg, 
Ky., died while en route by ambulance 
from Prestonsburg to Lexington. He had 
suffered a heart attack a few days earli- 
er. He was financially interested in the 
Big Sandy agency at Pikeville and Mar- 
tin, Ky.: the Archer agency and Floyd 
Finance Co. at Prestonsburg, and had 
extensive coal mining interests. 
THOMAS A. BOHON, 82, former head 

Bohon & Tiller of Louisville, died 
He retired about 15 


of 
at Anchorage, Ky. 
years ago. 
MICHAEL TT. SLANE, 82, veteran 
dalia, Mo., local agent, died here. 
had been ill since last October. 

W. M. FRANCIS, veteran agent at Cald- 
well, Kan., died following a prolonged 
illness. 


Se- 
He 
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Sales opportunities with direct selling 
mutual company are available in 
Detroit, Pittsburgh and St. Louis. Sal- 
ary plus bonus and traveling ex- 
penses. 


Special agent in the fields of indus- 
trial fire insurance or boiler and 
machinery insurance preferred. Suc- 
cessful industrial sales experience in 
other fields also of value. 


Please write qualifications to Person- 
nel Manager, Mutual Boiler and 
Machinery Insurance Company, 60 
Batterymarch Street, Boston, Mass. 


WANTED 


Thoroughly experienced casualty girl for execu- 
tive position in large agency. Salary open. 
Write fully, stating qualifications and experi- 
ence. Address M-57, The National Underwriter, 
175 W. Jackson Blvd., Chicago 4, Illinois. 











COMPENSATION-LIABILITY 
UNDERWRITER WANTED 


Large Chicago agency has unusual opportunity 
for compensation and public liability under- 
writer. Must have at least 5 years experience, 
be familiar with rating procedures. Age 30 to 
40. Replies will be held confidential. Our em- 
ployees know about this ad. Address M-58, The 
National Underwriter, 175 W. Jackson Blvd., 
Chicago 4, Illinois. 

















A. & H. 
SALES MANAGER — WANTED 


A progressive Casualty Company desires 
to open an A. & H. Department. Gen- 
erous salary with outstanding future for 
applicant who can extend production. 
Applicant will be in complete charge of 
A. & H. Department. Duties primarily 
production but knowledge of all phases of 
the line necessary. Must be willing to 
locate in Omaha. Address M-56, The 
National Underwriter, 175 West Jackson 
Boulevard, Chicago 4, Illinois. 








EXPERIENCED 
SPECIAL AGENT WANTED 


An old and well established stock company 
is in need of a man for Indiana. Prefer 
one well acquainted with that state or now 
working there. Multiple line background 
an asset but not absolutely necessary. 
Must be thoroughly experienced in fire. 
Address M-63, The National Underwriter, 
175 W. Jackson Blvd., Chicago 4, Illinois. 








WANTED 
GENERAL AGENCY COMPANY 

Progressive Managing General Agency in South 
East Texas desires additional Company facili- 
ties — multiple line preferred — will accept 
straight Fire or Casualty. Address M-5I, The 
National Underwriter, 175 W. Jackson Blvd., 
Chicago 4, Ill 








WANTED 


Prominent Marine-writing Company has oppor- 
tunities for Inland underwriters or underwriter 
trainees in its New York and Chicago offices. 
Write fully regarding age, education, military 
service, experience and other qualifications. 
Address M-52, The National Underwriter, 175 
W. Jackson Blvd., Chicago 4, Ill. 





AVAILABLE 


Fire state agent. 27 years old. Agency back- 
ground. Prefer Mountain, Southwest, or Pacific 
Coast field with stock fire or multiple line 
company. Considerable inland marine experi- 
ence. Address M-59, The National Underwriter, 
175 W. Jackson Blvd., Chicago 4, Illinois. 














WANTED 
CHIEF ACCOUNTANT 


Capable of handling Annual Statements—In- 
terpreting Statistics — Rendering Reports to 
Bureaus — Familiar with Uniform Accounting 


Practices—To handle complete Accounting De- 
partment. Mid West multiple line writing In- 
surance Companies. Address M-60, The National 








Underwriter, 175 W. Jackson Blivd., Chicago 
AVAILABLE 
Fieldman, Age 38. I7 years company and 


agency experience fire, inland marine, auto. 
Presently employed traveling Ohio for large 


company. Facing transfer in territory requiring 
moving from state. Prefer Ohio or Indiana 
location. Reference. Address M-61, The Na- 


tional Underwriter, 175 W. Jackson Blvd., Chi- 
cago 4, Illinois. 








COMPANY FACILITY WANTED 


Managing General Agents in southeast offer 
unusual opportunity for stock fire insurance 
company writing preferred classes to operate 
on deviated rate basis. Agency has its own 
field, claim, underwriting and accounting staff. 
Write Box No. M-62, The National Underwriter, 
175 W. Jackson Blvd., Chicago 4, Illinois. 












OFFICE FOR RENT 


3,000 sq. ft. N. W. section of Detroit, at Grand 
River & Joy Road, 2nd floor. Occupied by 
John Hancock Life I5 years. Available Dec. 
Ist. Write J. E. Sink, 150 Michigan Ave., 
Detroit 26, Michigan. 

















Seek to End Discrimination 
Against American Insurers 
WASHINGTON—The U. S. Cham- 


ber of Commerce has been assured by 
the State Department that attempts will 
be made to end discrimination against 
American insurers in negotiating future 
treaties of friendship, commerce and 
navigation. 

The department told the chamber it 
also would attempt to eliminate such 
discrimination “when feasible” in nego- 
tiations now in progress. 

Foreign countries’ actions requiring 
or favoring the placing of marine in- 
surance on their imports and exports 
with their own domestic companies 
prompted the chamber several months 
ago to seek an end to such discrimina- 
tion. 

Recent treaties have prohibited dis- 
crimination in “all types of commercial, 
industrial, financial and other activities 
for profit,” but certain countries have 
not regarded this provision as ap- 
plicable to marine insurance, the cham- 
ber said. 

The clause which the State Depart- 


ment will propose for insertion in 
treaties reads: 
“Neither party shall impose any 


measure of a discriminatory nature pre- 
venting or hindering the importer or 


exporter of products of either party 
from obtaining marine insurance on 
such products in companies of either 
party.” 


The State Department said that al- 
though it will work for inclusion of this 
clause, it will be difficult to negotiate 
in many instances, and that it cannot 
guarantee any results from its efforts. 


Higgs Joins Carter in N. C. 


syrl Higgs has joined the B. P. 
Carter Co. of Richmond, Va., Carolina 
managers of London Assurance, State 
of Pa., Century, Manhattan F. & M. 
and Dubuque F. & M. He becomes 
North Carolina state agent with head- 


quarters in the Guilford building, 
Greensboro. A. L. Hannah, who was 
the state agent, has been on active 
duty with the air force for the past 


year, and upon his return it is expected 
that he and Mr. Higgs will form a team 
for the Carter organization in North 
Carolina. Mr. Higgs has been traveling 
for the Firemen’s group. 


A.M.A. inaupenee, Etc. Plans 


American 





Management Assn. will 
hold its fall insurance section confer- 
ance in Chicago, Nov. 13-14, and its 
spring meeting in New York May 18-20. 
Other A.M.A. conferences in which in- 
surance people are interested are per- 
sonnel, Sept. 29-Oct. 1, New York; of- 
fice management, Oct. 16-71, New York, 
and finance, Nov. 19-21, New York. 
There is a general management con- 


ference at Los Angeles, Jan. 12-15, one 
on personnel at Chicago, Feb. 16-18, 
and another on general management, 


June 17-19 at New York. 


Langley Named Special Agent 

Donald E. Langley has been appoint- 
ed special agent at Omaha by American 
Surety. He was employed at that office 
as a special agent trainee Feb. 5. He 
is a graduate of Hastings College. 


STOCKS 


By H. W. Cornelius, Bacon, Whipple ¢ 
Co., 135 So. LaSalle St., Chicago 
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Div. Bid Askej 
Aetna Casualty ..... 3.00 96 99 
Aetna Fire .......... 2.25* 56% 58 
Aetna Life .......6-. 2.50* 94 96 
American Alliance 1.50* 33 35 
American Equitable... 1.50 27% 29 
American Auto ...... 2.00 43 45 
American (N. J.) 1.00 25% 26y 
American Surety 3.00 50 52 
BOSIOR . .cccccccccccecs 2.60* 66% 68 
Camden Fire ........ 1.00 22% 234 
Continental Casualty. 2.50* 84% 86y 
Crum & Forster Com. 2.00 40 42° 
Fire Association 2.60 63% 65 
Fireman’s Fund ..... 1.60 57% 59 
Firemen’s (N. J.) .... .80 27 28 
Genera! Reinsurance. 1.20 34% 36 
SS. Lae 2.00* 58 60 
Globe & Republic.... .80 14% 154 
Great American Fire. 1.50* 37 384 
Hartford Fire ....... 3.00* 145 147 
Hanover Fire ....... 1.50 37 384 
eee Ge, Mae enceses 1.80 38 39 
Ins. Co. of North Am. 2.50* 8344 85 
Mass. Bonding ...... 1.60 21 23 
National Casualty ... 1.50* 28 ~=zBid 
Maryland Casualty 1.00 223% 234 
National Fire ....... 2.50* 67 69 
National Union ...... 1.80 41 424 
New Amsterdam Cas.. 1.50 38 394 
New Hampshire ..... 2.00 43 44 
North River ........ 1.20 29 304 
Ohio Casualty ....... 1.20 63 66 
Phoenix, Conn. ...... 3.00* 94 96 
Peet. GeO, nccesesve 1.50* 30 31 
St. Paul F. & M....... .80 34 354, 
Security, Conn. ...... 1.60 37% 39 
Springfield F. & M.... 2.00 50% 53 
Standard Accident ... 1.60 36 37h 
co, ra 14.00* 641 648 
A Se ae Se eer 2.00 55 56h 
eS | eee er 1.40 441%, 46 


*Includes extras. 





Insurance Loss in Squall 
at Salem, Mass., Not Heavy 


Land damage as a result of the squall 
which struck in and around Salem 
Mass., over the weekend will not rm 
more than $250,000 on 150 to 200 losses 
according tio adjusters. The most serious 
damage was done to crops, and this i 
not an insurance loss. There was some 


hail, but little or no hail insurance is 
written in the area. Serious drought 
conditions already had weakened the 


crops so that the wind about finished 


them off. 

Danvers was hardest hit and _ there 
was considerable wind damage at Ip 
swich. 

A number of trees were blown over 
some of them doing damage as they 
struck buildings. 

Marine losses will not amount to 
$100,000, at the outside. Probably 50 
boats received some damage, but this 


figure would include all boats affected 
by the storm. Some small boats tied uf 


at the time were battered. Several crait 
lost masts, sails and other gear. The 
larger craft rode out the storm satis 


factorily and none was beached. There 
were a number of swampings but ap- 
parently no total losses by sinking. 





E. C. Hapke Retires 

Edward C. Hapke has retired as set 
retary of Michigan City (Ind.) Mutual 
Fire. He was an incorporator of the 
company and served as president until 
1938, when he became secretary. He 
will continue as a director. 


Lt. Melvin C. Snyder, U.S.N-R., for 


merly with the Colorado insurance d 
partment, is now stationed at Milwaukee 
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Debit Agents Again 
Wrifing Property 
Coverage on Side 


Fire and Casualty 
Agent Groups Take 
Cognizance of Situation 


Debit agents of the life companies 
gre writing fire and casualty in- 
surance on the side to an _ extent 
great enough to arouse the ire of 
fre and casualty agents in several 
parts of the country. This is no new 


practice, but it had somewhat died down 
since the recent war as the earnings 
of the salesmen of industrial life in- 
surance increased. Now the advance of 
inflation has made even these earnings 
seem inadequate to some of the collect- 
ing agents and they are turning their 
positions as insurance counsellors to 
use by writing the household fire, auto- 
mobile and other coverages. 

The industrial debit men are those who 
make door-to-door calls collecting weekly 
and monthly premiums on small amounts 
of life insurance. The life companies re- 
gard these men as full-time employes 
and prohibit their selling of life insur- 
ance or anything else on the side, but 
this has not proved a conclusive stopper 
for this kind of activity. 

In some of the states, 
men take out brokers’ licenses. In other 
cases, they establish a working agree- 
ment with a fire and casualty agent to 


the debit life 


service the accounts they get and are 
actually selling fire and casualty insur- 
ance without a license to do so. 
Debit Agent Really Sees "Em 
The setup is a “natural” in many in- 


stances. The debit man sees an amazing 
number of people, both new clients 
and prospects, during a week. He has 
to. This is his business. He does not 
have the philosophy that customers will 
come to him. Naturally, his active day, 
devoted almost entirely to meeting the 
public, establishes a personal contact 
and puts him in very solidly with many 
of his clients. The man who comes 
around to the door every week is the 
family insurance man. 


Favorable Position 


Now when you couple this peculiarly 
favorable position with the fact that 
to most members of the public an in- 
surance man is an insurance man, re- 
gardless of whether he a life or a 
fre man, you can understand why fire 
and casualty business can literally fall 
into the lap of the debit agent, except 
that he seldom sits down long enough 
to have a lap. Many a householder or 
housewife doesn’t want to bother with 
dealing with more than one insurance 
agent. So while the debit man is at the 


is 


























trates 


house, the customer asks if he couldn't 
handle the automobile insurance and the 
fire insurance on the house. In some 
Cases, the debit men had no thought of 
foing into the fire and casualty business, 
ut so many of clients brought these 
Matters up that they were almost forced 
into it. In no case, does the debit life 
Msurance man have to do too much 
More than mention the fact that he 


has fire and casualty facilities available 


to attract some of this business to sup- 


Plement his income. 


The debit life insurance agent op- 
in the hurhbler neighborhoods 
Where fire and casualty business is small 
Potatoes and is often passed by and un- 


(CONTINUED FROM PAGE 15) 


Agents Give Vent to Auto Placement Gripe |nformation Plan 
in Connecticut Assn. Questionnaire 


Dissatisfaction with the attitude of 
companies in providing a market for 
automobile insurance was the predomi- 
nant complaint of the 400 agents who 
answered a questionnaire on the auto- 
mobile insurance placement problem 
sent out by Connecticut Assn. of In- 
surance Agents. A substantial increase 


in automobile insurance rates was the 
principal suggestion for alleviation of 
this situation. 

_ Present operations of the assigned 


risk plan in Connecticut also came in 
for criticism, with the agents pointing 
to a need for a service fee in connection 
with the handling of such _ policies. 
There also was alarm that the present 
tight market might produce either com- 
pulsory auto insurance or some kind of 
a state fund controlled either by the 
federal or state government. Some 
favored compulsory inspection of motor 
vehicles and safe driver reward plans. 

Agents answering the questionnaire 
have been writing automobile liability 
coverages for an average of 22 years, 
and 295 of them had never had their 
representation revoked by a company. 
The 108 agents who had had their ac- 
counts terminated cited as _ reasons, 
companies leaving the state, poor loss 
ratios and insufficient volume. 

The count was 117 yes to 268 no to 
the question of whether any company 
ever requested curtailment of automo- 
bile premiums. Those answering af- 
firmatively said the companies gave 
these reasons: Poor loss ratios, too 
much auto, wanted other casualty lines, 
business not wanted. 

Age of the car caused 188 agents 
difficulty in placing auto insurance, 
while age of the operator had a similar 
result for 298 repliers. The accident 
experience of the operator caused 
trouble for 235 agents, while 54 found 
the use to which the car was put the 
big problem. 

Only seven aes 4 said that they had 





Poin Card for 
Counsel Meeting 


The annual convention of Federation 
of Insurance Counsel will be at the 
Sheraton hotel, Chicago, Aug. 24-27. 

Wade O. Martin, Jr., of Louisiana, 
president of National Assn. of Insur- 
ance Commissioners, is scheduled as the 
lead-off speaker at the first business 
session, his subject being “The N.A.I.C. 
and Insurance Department Functions.” 

Other speakers listed on the program 
include: Henry M. Gallagher of Man- 
kato, Minn., a former chief justice of 
the supreme court of Minnesota, on 
“Techniques Before Appellate Tribu- 
nals”; James A. Dooley of Chicago and 
Warren B. King of Minneapolis will 
debate on the aspects of plaintiffs and 
defendants in negligence actions, with 
Carl W. Johnson of St. Paul as mod- 
erator; William J. Bowe, professor of 
law at Vanderbilt University, on “Sav- 
ing Taxes for Yourself and Your 
Estate”: Edward F. Streit of Chicago, 
“The Carrying of Liability Insurance 
as Creating Tort Liability”; and Wil- 
liam H. Seymour, vice-president of 
Liberty Mutual, “Accident Prevention 
and Rehabilitation.” 

The banquet speaker will be Charles 
R. Sprowl of Chicago, whio will talk 
on “Lawyers Can Have Fun.” 

Entertainment features include a 
president’s reception and buffet, a bus 
tour of Chicago at night, a scenic boat 
trip on Lake Michigan, and several 
special events for the ladies. 

John A. Appleman of Urbana, IIl., is 
the retiring president. The president- 
elect is Charles B. Robison of the Chi- 
cago insurance law firm of Meyers & 
Matthias. 


frequently been required to accept limits 
less than acceptable, while 93 said that 
this sometimes was the case, and 272 
answered no. Of the 101 agents who 
attempted to secure new sources for 
placements of automobile coverages, as 
against 278 who did not, 46 were suc- 
cessful while 38 were not. Of those 
who weren't, 30 were told that the 
company did not want to expand its 
volume. The answers were about 
divided as to whether or not other busi- 
ness was requested as a prerequisite for 
writing automobile. 

“Good always” was the way 
agents described their automobile ex- 
perience, while 39 referred to it as 
“good, except for the last three years.” 

Percentages of declinations placed in 
the assigned risk plan were: All, 85 
agents; 1% and under, 43; 25% and 
under, 58; 76% to 100%, 19; none, 51. 
As to how many of these in the opinion 
of the ~ at were good risks, 46 an- 
swered all; 43, 1% and under; 21, 25% 
and under; 33, 26% to 50%: 90, none. 
Twenty agents said that normal claim 
experience caused surcharges to be ap- 
plied against all applications, 35 said 
that they applied to 1% and under; 20, 
25% and under; 143, none. Higher 
than statutory limits were requested by 
all of the applicants of 56 agents, 
whereas 124 agents found that none 
did. In between, 29 found that 1% to 
25% made such a request, while 22 
found that 26% to 50% did. 

Only two agents reported that their 
assigned risks had been required to pay 
excess losses themselves because they 
could not get sufficiently high limits. 
Twenty-six agents said they had been 
requested to consider a reduction in 
commission as a prerequisite in writing 
automobile insurance. Eight of those 
answering said they make a practice of 
charging service fees in connection with 
automobile ome risk oan. 


‘Dismiss Mid-West 
of Indiana Suit 


The Indiana department's 
ship suit against Mid-West Ins. Co., a 
legislative charter company, has been 
dismissed in superior court, Indian- 
apolis, but department officials say they 
will continue to press for action. 

The action was voided when the 
Indiana supreme court declared that the 
superior court lacked jurisdiction be- 
cause of technical errors in the presenta- 
tion of cor nplaints. 

Mid-West is one of several companies 
in Indiana holding legislative charters 
that go back as far as 1852. The com- 
pany has, in the past, claimed its charter 
places it outside the jurisdiction of the 
state department. Some charter com- 
panies voluntarily abide by the regula- 
tions and decisions of the department, 
but others have refused to be regulated. 
Thus far the department has been un- 
able to get the Indiana general assembly 
to pass legislation clarifying its juris- 
diction in these cases. 


256 


receiver- 


N.Y. Law on Minor Driver 
Cover Affects Out-staters 


It is pointed out that bout of state 
automobile drivers under 21 are subject 
to the New York law, effective July 1, 
which requires every driver in that age 
bracket to be covered by automobile lia- 
bility insurance and to supply satisfac- 
tory evidence of such coverage. This 
requirement applies to all under 21 
drivers, from outside the state as well 
as in. 


Accomplishes Much 
in Massachusetts 


Try to Offset Bad 
Publicity and Obtain 
Proper Understanding 


The recent progress report by Casualty 
Insurance Companies Serving Massa- 
chusetts, signed by John O’Connor, ex- 
ecutive secretary, tells the story of the 
legislative session in Massachusetts 
which closed only a few weeks ago, and 


outlines two other activities of real 
importance. One of these is a “no-fix” 
traffic enforcement program in Boston 


and the surrounding 17 cities and towns, 
being sponsored by the casualty com- 
panies in this organization, and the pro- 
posed plan to forwarn the public in ad- 
vance about inevitable automobile rate 
increases and the reasons therefore, be- 
ginning in August. 

The organization has not confined its 
activities to neutralizing and limiting 
the harmful publicity emanating from 
the state house in Boston. It is pointed 
out that the ultimate sucecs of this in- 
dustry-wide public relations effort will 
not be measured against legislative suc- 
cess alone but on other and even broader 
considerations of the public acceptance 
and understanding of the industry and 
its problems. 


220 Punitive Proposals 


The same punitive and confiscatory 
proposals, about 220 of them, again 
were filed by the same proponents Of 
labor and labor spokesmen at this ses- 
sion of the Massachusetts legislature, 
the report notes. 

Among the proposals were: 

Flat rate compulsory automobile. 
State fund monopoly in compulsory au- 
tomobile. State rating bureau for com- 
pulsory automobile and workmen’s com- 
pensation insurance with maintenance 
costs to be borne by insurers. 

Also, state fund monopoly in W. C. 
insurance. State fund monopoly in cash 
sickness insurance, making it compul- 
sory through the employer- -employe e pay- 
roll contributions. 

Also, law requiring insurers to pay 
the cost of the State Industrial Acci- 
dent Board. Law granting retroactive 
increases in W.C. benefits to injured 
workers and/or dependents, which 
would have cost $10 million, estimated, 
in the first year alone. 

All these proposals were decisively 
defeated in the house, which was con- 
troled by Democrats, and did not reach 
the senate. There was long and bitter 
debate, but not a single news story or 
editorial damaging to the casualty in- 
surers appeared in any Massachusetts 
newspaper, which certainly is some- 
thing of a record. 


Improvement in Understanding 


The organization has achieved con- 
siderably more than its original goal 
of reducing the customary flow of con- 
demnatory material to the press. More 
often than not the casualty companies’ 
side of the story has been given prece- 
dence in news accounts. There has been 
a decided improvement in the back- 
ground information and general under- 
standing of casualty insurance prob- 
lems by editors, publishers and editorial 
writers among the 56 daily and 200 
weekly newspapers in the state. 

In addition, there has been a decided 

(CONTINUED ON PAGE 23) 
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Value of Sliding Scale or Swing 
Plan, in Casualty Reinsurance 


By HOWARD SHADWELL 


Vice-president, Holborn Agency, 
New York 


Some five years ago it was very diffi- 
cult to place a fire reinsurance contract 
even fora desirable 
ceding company, 
The __ reinsurance 
companies mostly 
had more business 
on their books than 
they could com- 
fortably handle and 
the results of the 
previous few years 
were such that 
there seemed to be 
little hope of an 
underwriting profit 
to help sustain a 
larger volume. 

A couple of years 
later this situation changed almost to 
the extent of reversing itself and today 
there is still a very ready market for 
fire refhsurance of any type except 
catastrophe covers, the markets for 
which are still vividly conscious of the 
November 1950 storm — and who would 
blame them? 





Shadwell 


H. 


At this time the casualty reinsurers 
appear to be in somewhat the same posi- 
tion as the fire reinsurers were five 
years ago: a very unhealthy and un- 
happy condition for everybody con- 
cerned. Can we draw an analogy and 


hope that a couple of years from now 
the situation will have reversed itself 
and thereafter will settle down into a 
comfortable balance? 


Reasons for Improvement in Fire 


Let us look at the factors which pro- 
duced the change in the fire field and 
see to what extent they might develop 
in the casualty field. The following 
seem to be important reasons for the 
improvement in the fire field: 


(1) The fire insurance business as a 


whole produced much better results. 
Probably the main reason was that in- 
flation and war activity had slowed 


down and the degree of underinsurance 
had become much smaller. 

(2) The reinsurance companies took 
steps to improve their results quite 
apart from the improvement in over- 
all results. Because the market was so 
tight they were able to take steps which 
in more normal times might not have 
been acceptable to their ceding com- 
panies. 

(3) The total capacity of the fire re- 
insurance market increased consider- 
ably. New companies to this field, a 
healthy underwriting profit, and extra 
capitalization in some cases, all con- 
tributed to this 


What Is Happening in Casualty 


Now let us see how these factors 
might fit into the casualty field. (It 
will be understood that the reference is 
primarily to liability, property damage 
and compensation classes rather than 
the specialty lines such as burglary, fi- 
delity, accident and boiler business. The 
specialty lines have their own _indi- 
vidual cycles and are not giving rise to 
any great concern at this time, in addi- 
tion to which they are much smaller in 
volume, especially from the reinsurer’s 
viewpoint.) 

Firstly, is there any reason to expect 
a substantial improvement in overall 
casualty results? Even the best and big- 
gest of our casualty insurance com- 
panies had such severe underwriting 
losses in 1951 that it is surely axi- 
omatic that something must and will 
be done about it. Already we have 
seen substantial rate increases on auto- 
mobile and other lines in some terri- 
tories and others will undoubtedly 
follow soon. 

On the other hand, the conditions 
which gave rise to the bad experience — 
inflation, higher and higher awards, 
greater frequency of accidents and an 
increasing degree of responsibility to 
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to the public which courts and juries 
have imposed on the assured, are still 
with us and are functioning so vigor- 
ously that one wonders whether any 
rate increase can be big enough and 
quick enough to put casualty results in 
the black. This situation is so tied up 
with economics and politics, world wide 
and local, that it would be a brave man 
who would profess to know the answer. 
Judging from the comments accom- 
panying the annual reports of the prom- 
inent casualty insurance companies, it 
seems to be unanimous amongst the 
best informed men in the business that 
auto liability results, which are the big- 
gest part of the problem, cannot be 
cured by rate increases alone, but must 
be approached on a broader basis — 
better roads and safety devices and pub- 
lic education and so on. Obviously it 
will be a long time before efforts in this 
direction will have much effect on loss 


ratios. On the credit side, it seems 
within the bounds of possibility that 
Our present inflationary tendencies 


might be suddenly reversed. 
W.C. Not Encouraging 


The picture as regards compensation 
is certainly not encouraging. Increased 
benefits, unlimited me dical expenses 
and the ever increasing liberality in re- 
solving any doubt in favor of our in- 
jured worker, suggest the probability 
that rates will continue to prove inade- 
quate when the final picture is known 
some years later and this applies with 
special emphasis to the reinsurers’ part 
of the business. 

On balance it seems safe to say that 
one cannot depend on any great im- 
provement in the near future and the 
wise and conservative reinsurer must 
be guided accordingly. 

This brings us to our second and per- 
haps most important point. What can 
a casualty reinsurance company do to 
improve its results even though the 
business as a whole is bad? The fire re- 
insurers went a long way toward solv- 
ing their problem by lowering commis- 
sions and particularly by the use of the 
sliding scale whereby the commission 
paid to the ceding company is adjusted 
up or down according to the reinsurer’s 
earned loss ratio each year. It can be 
questioned whether this is desirable for 
the ceding compary. The basic func- 
tion of any reinsurance contract is to 
level out the ceding company’s loss 
ratio. When he has a particularly bad 
year is when he most needs help from 
his reinsurers. In a good year his re- 
insurance is of no particular use to him. 
The commission arrangement just re- 
ferred to obviously achieves somewhat 
the reverse. Fortunately in the cycle 
under consideration, things worked out 
very well. Just about the time sliding 
scales with low minimum commissions 
were really being widely used, the re- 
sults turned good and the ceding com- 
panies were extremely happy to find 
themselves earning higher commissions 
than they ever anticipated. If results 
had continued to be bad for another 
two or three years, the effect of the 
sliding scale might have been disastrous 
to many small and medium sized com- 
panies. 


SLIDING SCALE 








However, let us admit that it was a 
very practical solution to a very prac- 
tical problem and the casualty reinsur- 
ers cannot be blamed for using a sim- 
ilar approach. In fact, in one respect 
they have better grounds for using the 
same approach than the fire reinsurers 
had. Firewise, even under a first surplus 
treaty, the reinsurer shares the risk and 
shares the premium and perhaps is 
therefore obligated to share the ex- 
penses, which entails a fairly high guar- 


anteed commission. Casualtywise, jt js 
usual for the reinsurers to accept higher 
limits at a price which has no particular 
relation to the price charged by the 
ceding company for the portion of the 
risk which it retains. 

The reinsurers have no control over 
the gross price charged assured for the 
part of the risk which they assume and, 
if the price for this part is inadequate 
it is doubtful that the reinsurers haye 
any practical or moral obligation to 
guarantee the ceding company its acqui- 
sition cost or any part of it. In the days 
before inflation when the excess tables 
were more than adequate, the reinsurers 
were very happy to assume excess lim- 
its at manual increases less a_ very 
generous commission and this custom, 
in many cases, led the ceding companies 
to feel that the higher limits were some. 
thing they were placing with their re 
insurers in the capacity of a broker and 
that as such they were entitled to their 
commission and could let the reinsurers 
worry about the loss ratio. If the 
ceding companies had had a more direct 
interest it is doubtful that the excess 
tables would have gotten so out-of-date, 
The sliding scale or its counterpart— 
the swing plan —certainly restores that 
direct interest. 


Long Time Finding Out 


So far as liability and compensation 
business is concerned, there is one big 
disadvantage to any sliding commission 
scale or spread loss arrangement. This 
is the inevitable delay in the’ settlement 
of the larger and more _ troublesome 
claims in which the reinsurer is inevi- 
tably involved. It is by no means un- 
usual to find such claims still unsettled 
many years after their occurrence and 
this is just the type of claim where it 
is impossible to make any reliable esti- 
mate of the ultimate settlement. In any 
sizable account one or more of these 
claims can be expected every year. The 
ceding company therefore will usually 
not know the cost of his reinsurance 
accurately until several years later—ob- 
viously a very undesirable state of af- 
fairs. This is particularly true of com- 
pensation business where the present 
attitude is such that an injured worker 
is often enabled to reopen, many years 
later, a case which the insurance com- 
pany had considered completely dis- 
posed of. In such cases the amounts 
involved appear to increase by geo- 
metrical progression according to the 
time involved. It seems almost impos- 
sible to devise any merit rating plan 
which can allow for this sort of thing 
and, at the same time, be acceptable to 
the ceding company and the reinsurer. 


DEPARTMENT ATTITUDE 








Incidentally, it appears likely that with 
any merit rating plan for casualty re- 
insurance whereby the rate paid by the 
ceding company or the commission fre 
ceived by the ceding company is uncef- 
tain, the insurance departments might 
well follow the same reasoning they are 
applying to the fire business and restrict 
the credit for commission to the lowest 
guaranteed figure or alternatively insist 
on the company setting up a reserve for 
the maximum rate that they might have 
to pay. At the time of writing it ap- 
pears that the commissione rs may make 
some compromise on this point. Fort 
nately this would not be as much 2 3 
problem as it is with fire re:nsurance 
treaties because casualty companies not- 
mally reinsure a much smaller percent 
age of their total volume and there 3 
very little term business to build up the 
premium reserve. 

On the other hand, the delay in finally 
closing out an adjustable rate or com- 
mission on a casualty contract might 
conceivably result in carrying a_ reserve 
for additional reinsurance premium (of 
reduced reinsurance commission) fof 
several years back. 

On balance it would appear that the 
casualty reinsurers can do a lot to im- 
prove their position by some form 0 
merit rating whether it be called sliding 
scale, spread loss or swing plan, pro 

(CONTINUED ON PAGE 20) 
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Democrats Want S.S. 
Expansion, “Attack” 
on Health Costs 


Expansion and improvement in the 
social security laws and “a resolute at- 
tack on the heavy financial hazard of 
serious illness” are advocated in the 
platiorm adopted by the Democrats. 
The planks on those subject state: 
HEALTH 

We will continue to work for better 
health for every American, especially 
our children. We pledge continued and 
wholehearted support for the campaign 
that modern medicine is waging against 
mental illness, cancer, heart disease and 
other diseases. 

Research: We favor continued and 
yigorous support, from private and pub- 
lic sources of research into the causes, 
prevention and cure of disease. 

Medical Education: We advocate fed- 
eral aid to medical education to help 
overcome the growing shortages of doc- 
tors, nurses, and other trained health 
personnel, 

Hospitals and Health Centers: We 
pledge continued support for federal aid 
to hospital construction. We pledge in- 
creased federal aid to promote public 
health through preventive programs 
and health services, especially in rural 
areas. 

Cost of Medical Care: We also advo- 
cate a resolute attack on the heavy 
financial hazard of illness. We recognize 
that the costs of modern medical care 
have grown to be prohibitive for many 
millions of people. We commend Presi- 
dent Truman for establishing the non- 
partisan commission on the health needs 
of the nation to seek an acceptable solu- 
tion of this urgent problem. 

SOCIAL SECURITY 

Our national system of social security, 
conceived and developed by the Demo- 
cratic party, needs to be extended and 
improved. 

Old Age and Survivors Insurance: 
We favor further strengthening of old 
age and survivors insurance, through 
such improvements as increasing bene- 
fits, extending them to more people and 
lowering the retirement age for women. 
We favor the complete elimination 
of the work clause for the reason that 
those contributing to the social security 
program should be permitted to draw 
benefits upon reaching the age of 
eligibility and still continue to work. 

Unemployment Insurance: We favor 

a stronger system of unemployment 
msurance, with broader coverage and 
substantially increased benefiits includ- 
mg an allowance for dependents. 
_ Public Assistance: We favor further 
improvements in public assistance pro- 
gtams for the blind, the disabled, the 
aged and children in order to help our 
less fortunate citizens meet the needs 
of daily living. 

Private Plans: We favor and encour- 
age the private endeavors of social 
agencies, mutual associations, insurance 
companies, industry-labor groups, and 
cooperative societies to provide against 
the basic hazards of life through mu- 
tually agreed upon benefit plans designed 
to complement our present social se- 
curity program. 

Needs of Our Aging Citizens: Our 
older citizens constitute an immense 
reservoir of skilled, mature judgment 
and ripened experience. We pledge 
ourselves to give full recognition to 
the right of our older citizens to lead 
a proud, productive and independent life 
throughout their years. 

In addition to the fundamental im- 
Provements in old age and survivors 
Msurance, which are outlined above, we 
pledge ourselves in cooperation with 
the states and private industry to en- 
courage the employment of older work- 
tts. We commend the 82d congress for 
tliminating the age restriction on em- 
ployment in the federal government. 


Enthusiasm for U. & O. Day in NJ. 


New Jersey Special Agents Assn. is 


XUM 


receiving a wide and enthusiastic recep- 
tion to its announcement of a business 
interruption insurance forum to be held 
throughout the day Oct. 21 in Newark. 
George Albiez of Pearl is general chair- 
man, and one of the members of the 
panel is Leon A. Watson, manager Fire 
Insurance Rating Organization of New 
Jersey. The forum, open to all comers, 
will be devoted in the morning to pro- 
duction and in the afternoon to loss 
adjustments. 


Employers Group 
Changes Made 


BOSTON—Curt H. G. 
Jr., has been named assistant deputy 
manager-director of personnel of the 
Employers Group. He will direct and 
coordinate personnel activities, country- 
wide. He has been with the group since 
1946, in 1948 he was promoted to assist- 
ant deputy manager of Employers Li- 
ability and vice-president of American 
Employers and Employers Fire 

John A. Donovan has been made su- 
perintendent of the home office agency 
department. His former position of su- 
perintendent of the compensation and 
liability department is now held by 
Daniel B. Linscott. 

Mr. Donovan is now responsible for 
coordinating agency and_ production 
activities between the field and the 
home office. 

Mr. Linscott was assistant superinten- 
dent of the department he now heads. 
He has been with Employers since 
1928. 


Heinfelden, 


May OK Products Liability 
Cost of Gov't Plane Builders 


WASHINGTON—Relief for airplane 
manufacturers in the matter of products 
liability coverage costs being made re- 
imbursable by the government in con- 
nection with defense production con- 
tracts is viewed favorably by Defense 
Department officials, it is reported. 


Following conferences with plane 
builders’ representatives, the board sub- 
mitted recommendations to Director 


Kane regarding the matter, which he 
is expected to approve and which will 
be passed on to higher autHority in the 


department. 
The matter of “hold harmless” clauses 
also has been under’ consideration. 


Under the original Defense Department 
directive or regulation, such clauses 
were not permitted in contracts, but it 
is reported the board now favors their 
inclusion. 


To Confer on Auto Rates 


NASHVILLE, TENN.—Commis- 
sioner Allen has suggested a confer- 
ence “at the earliest convenient date” 
with Mayor West and City Attorney 
Osborn with reference to possible in- 
creases in automobile rates in Nashville 
and Davidson county. It is believed 
possible that officials from other of the 
seven rating areas may come into this 
or similar conferences with the com- 
missioner, who has promised “any re- 
lief possible under the Tennessee rate 
regulatory laws if facts and statistics 
we may be able to accumulate justify 
it.” However, no requests for increases 
are expected before Jan. 1, which would 
be the earliest possibile period since the 
last increases upon which petitions 
could be based. 


Opens New Dallas Office 


Howard A. Goetz, former general 
counsel for Reinsurance Agency, Inc., 
has been named vice-president and is 
opening a new office for it at Dallas. 
He succeeds J. E. Minton, who re- 
signed to devote his entire time to his 
own agency, Excess Surplus Line Un- 
derwriters. 

Reinsurance Agency is supervising 
agency of Peerless Casualty for re- 
insurance and excess covers. 


Probes Idea of 
Deductible for 
P.D.L. Cover 


Insurance Director Day of Illinois 
has put out some inquiries among repre- 
sentative insurance people on the possi- 
bilty of introducing the deductible prin- 
ciple into automobile property damage 
liability insurance. He emphasized that 
he is not by any means advocating such 
a course, but is rather investigating 
any alternative that there may be to 
the shock that is caused by the rate 
that the experience produces for full 
coverage insurance. He recognizes that 
there are arguments against this but 
he is interested to know what they 
are against the possibilty that never- 
theless it is an avenue that offers some 
ray of promise. 

THE NATIONAL UNDERWRITER will be 
pleased to publish any discussion on 
this proposal that may be volunteered. 

One of the traditional arguments 
against use of the deductible in the 
third party liabilty insurance is that 
there is danger that an insured may as- 
sume that a loss may fall within the de- 


ductible and refrain from reporting it 
to the insurer and yet it may turn out 
to be more serious than it looked and 
might even produce an unexpected per- 
sonal injury claim, There ‘is also the 
consideration that the financial respon- 
sibility laws would have to be amended 
to allow for deductible coverage. 


Revise Limits on 
Kansas City School Busses 


The city council of Kansas City has 
passed and made effective a revision of 
the liability limits for school busses. 
Those with a passenger capacity of six 
and less must carry liability and P.D. 
limits of 15/60/5; busses with capacity 


of from seven to 20 are required to 
carry 15/100/5; busses with capacity of 
more than 20 require 15/300/5 limits. 
In addition to doubling the aggregate 


limits the ordinance also requires that 
the insurer will give 20 days’ written 
notice by registered mail to the city 
traffic department before normal expira- 
tion, cancellation or change of policy. 


Ezra W. Welton, manager at Co- 
lumbus of Business Men’s Assurance, 
was honored with a dinner by the Ohio 
sales force in celebration of his 30th an- 
niversary with the company. 
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IS THE MOST 
EFFECTIVE 


A recent survey disclosed these astounding 


5 times as many untrained drivers were 
arrested for traffic violations. 


4¥2 times as many untrained drivers were 


ceived warnings for careless driving. 


In other words the over-all performance of the 
trained driver was four times better than 
that of the untrained. One of the best ways 
in which insurance agents can assist in lower- 
ing the excessive number of accidents is by 
educating the drivers, particularly those in 
the younger age groups. 
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Ot Peuliene “ 
United Benefit Life 
by Mutual Benefit 


Judge Jackson B. Chase of special 
district court of Omaha has ruled that 
Mutual Benefit H. & A. can use up to 
35% of its surplus for investment pur- 
poses in the stock of United Benefit 
Life. This paves the way for the 
purchase by Mutual Benefit of a ma- 
jority of the stock of its affiliated com- 
pany. The decision in effect extends to 
Mutual Benefit much of the same legal 
right as to stock ownership of affiliates 
accorded companies domiciled in many 
other states, including New York. 

Tlie decision, according to Yale C. 
Holland, attorney for Mutual Benefit, 
allows the company to “proceed with 
the purchase of United Benefit Life 
stock to whatever extent 35% of Mutual 
Benefit H. & A.’s surplus will buy.” 
It is expected that approximately 65% 
of the stock of United Benefit Life can 
be purchased by Mutual Benefit. 

Suit was brought by the parent com- 
pany to obtain a ruling on the Nebraska 
statute covering the amount of its sur- 
plus a company like Mutual Benefit 
could invest. 

The court found that the dealings in 
the proposed stock sale had been “at 
arm’s length,” and that the price was 
reasonable and that the side by side 
operations of the two companies had 
been to their mutual advantage. 


June Auto Death Toll 
Shows Small Improvement 


National Safety Council reports that 
the six-month auto death toll is 16,820— 
a 3% increase over the 16,400 fatalities 
at the end of June last year. 

In June alone, however, motor 
vehicle deaths went down 2%, being 
3,010 this year as compared with 3,070 
last year. 

For five months of this year travel 
was up 7% over last year and deaths 
were up 4%. Thus there was a decrease 
in the mileage death rate (deaths per 
100 million miles) to 6.7—a new all- 
time low for this five-month period—as 
compared with 6.9 at the same point 
a year ago. 








Adopts New Placement Plan 


The city commission of Gainesville, 
Fla., has approved a new plan under 
which the city’s insurance will be 
divided among eight or 10 agencies, 
with allocations based on the agency’s 
age, volume of business and other fac- 
tors. Heretofore three agencies have 
been getting the bulk of that business, 
with one agency writing the major part. 

Phil H. Parris of the Parris agency 
was appointed the city’s placement 
agent for three years, and will receive 
an additional share of the commissions 
for his services. 


Stevenson and 
Eisenhower Quoted 
on Health Insurance 


The attitudes of Dwight Eisenhower 
and Governor Adlai Stevenson towards 
health insurance are quoted in an 
analysis prepared by ‘Congressional 
Quarterly, a non-partisan research or- 
ganization, from statements the candi- 
dates have made thus far. 

Mr. Eisenhower in his Abilene press 
conference in June said of health insur- 
ance: “When it comes to some details 
of this medical question, I am _ not 
going to answer too specifically because 
what would be in a bill that is labeled 
compulsory health insurance I am not 
so certain. (I am) against bureaucratic 
government and submitting our lives 
toward a control that would lead in- 
evitably to socialism ... now I do believe 
that every American has a right to decent 
medical care.” 

Gov. Stevenson, addressing Spring- 
field (Ill.) Assn. of Life Underwriters 
said: “I am against the socialization 
of the practice of medicine as much as 
I would be against the socialization of 
my own profession, the law... If the 
insurance principle could be brought to 
bear on these catastrophic illnesses, it 
would largely eliminate the specter of 
terror from the average home. I am 
sure that the common objective 


can largely be realized without the 
destruction of professional independ- 
ence.” 





J. Arthur Nelson Fills 
Owens’ U.S. Casualty Place 


J. Arthur Nelson, who is chairman of 
U.S. Casualty and also of New Amster- 
dam Casualty, has now been elected 
president of U.S. Casualty as well. In 
the latter position he takes the office 
left vacant by the death recently of 
Walter D. Owens. At the same time, 
George E. Day has been designated as 
executive vice-president of U.S. Cas- 
ualty. 


Colley Heads Ohio Mutual 


L. H. Colley has been elected presi- 
dent of Ohio Mutual of Salem to suc- 
ceed the late D. M. McCune. Mr. 
Colley has been first vice-president and 
a director since 1940. 

J. H. Wilson is ist 
R. K. Yates, secretary-treasurer 


vice-president, 
and 





manager, and B. R. Engel and F. R. 
Aiken, assistant secretaries. 
New Little Rock Lineup 

Sam P. Raines has resigned as vice- 


president of the E. E. Raines Co. gen- 
eral agency at Little Rock and on Oct. 
1 will join with James M. Coates of 
Coates & Coates to establish the Coates 
& Raines general agency there. In addi- 
tion to the companies represented by 
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Coates & Coates, several of those now 
in the Raines general agency will go 
over to the new office, including those 
in the Commercial Union and Great 
American groups. 

Mr. Raines has been with the E. E. 
Raines Co. 25 years. Mr. Coates for- 
merly was with the Raines organization, 
which at one time was known as Coates 
& Raines, his late brother having been 
a partner there. 


F. & C. Underwriting 
Loss $2 Million 


Net surplus of Fidelity & Casualty at 
June 30 amounted to $57,336,224. This 
was an increase of about $3% million 
from Dec. 31, and was accomplished 
in the face of an underwriting loss of 
$2,567,746. What with an increase in 
market value of securities of $3,981,670, 
assets were $174,482,906 and capital was 
52,250,000. 

Premiums written were $51,256,859, 
premiums earned $43,841,703, losses in- 
curred $28,673,683 and expenses incurred 
$17,736,401. 

The underwriting loss for the first 
six months of 1951 was $4,728,885. 


Judge Upholds Low Verdict 
But It Is Against City 


A jury case in which a judge refused 
to set aside the jury’s verdict for $12,- 
500 damages after the plaintiffs had re- 
jected an out-of-court settlement of 
$22,500 cropped up in New York City. 
Siew er, it was a case against the city. 

George W. Quillen for his 10- 
year old son sued the city for injuries 
sustained when the son fell through a 
rusted sidewalk grating near a public 
school. The city admitted its liabilty 
and the only question was the amount 
of damages. Mr. Quilen asked $200,000 
for his son and $25,000 for expenses. 

The city offered to settle for $22,500. 
The offer was rejected and the case 
went to trial. The jury awarded $12,500. 

The court stated that though the law 
is not a game, it is equally though un- 
fortunately true that at times it is 
nevertheless a gamble. Unhappily for 
the plaintiffs, their hopes were not ful- 
filled. It was they who rejected the com- 
promise offer. It was they who chose 
to go to the jury. 


R. I. FR Law Plans 


Insurance industry advertising and 
publicity on the new Rhode Island auto- 
mobile financial responsibility law is 
to be held in abeyance until Dec. 4, it 
has been agreed by the insurance inter- 
ests and the registrar of motor vehicles 
together with Commisioner Bisson of 
that state. The registrar of motor ve- 
hicles will commence distributing a leaf- 
let explaining the new law, on Dec. 1 
and the insurance company and agency 
advertising will come along in short 
order thereafter. The effective date of 
the law is Jan. 1, 1953. 

Commisisoner Bisson has issued a 
statement on the general situation com- 
plimenting the insurance industry for 
its cooperative attitude. He made it 
clear that the administration of the law 
is in the hands of the registrar of motor 
vehicles, but that there are many in- 
surance questions involved. He stated 
that auto liability insurance will be- 
come more desirable than ever; in fact, 
it will come close to being essential but 
not mandatory. In view of the stern 
penalties that will be visited upon mo- 
torists who are unable to meet accident 
damage claims either through insurance 
or substantial cash payments, the state 
of Rhode Island will expect the com- 
panies to provide insurance for all in- 
surable risks, he said. 








Superintendent Robinson of Ohio has 
renewed his warning to insured against 
placing business with American Auto- 
mobile Owners Safety Assn. and Safety 
Drivers Insurance Corp. of Kansas City, 
which are again conducting a mail solici- 
tation campaign in that state. 


GIs Get Auto Cover 
By Mail at Cost 
Above Manual 


A new wrinkle appears to be develop. 
ing in the way of writing automobile 
insurance for military personnel. This 
consists of companies writing the bug. 
nes on a non-admitted basis at a rate 
that is considerably higher than manual, 
Particularly active in this direction jus 
now, it is reported, are Texas Lloyds 
and United Lloyds of El Paso. Alp 
Canal Ins. Co. of Greenville, S. C, 
writing such business, particularly in 
Florida. Some of the rates are said to 
be double manual and then there are 
others that run to manual plus 40 o 
manual plus 50. 

Exchange Ins. Corp. of Chicago, the 
reciprocal that is under the direction oj 
Kurt Hitke, is writing a sizable volume 
of business in California on an admitted 
basis at manual plus 50%. This is dye 
to the fact that the California rating 
law permits such an operation. This 
insurer has aiso made rate filings far 
above manual in states with the all- 
industry type rating law and also a 
filing of a four month policy is being 
made in view of the fact that that js 
the average duration of a GI auto 
policy. 

One of the justifications for a higher 
rate for GI insurance over and beyond 
the fact that it is conservatively esti- 
mated that the loss ratio is 200% on 
this business, is the fact that most of 
these army camps are in remainder of 
state or the lowest rated territory in 
most jurisdictions and yet it is well 
known that a GI leaving camp does not 
stay very long in “remainder of state.” 
He heads pronto for the bright lights 
and the big cities where the auto acci- 
dent record is the worst and the rates 
are the highest. 

The companies that are operating by 
mail and on a non-admitted basis are 
apparently doing a pretty extensive 
business. Applications for their policies 
are to be found stacked up around the 
camp offices and the applications are 
made available to the GIs who have 
cars and need to get insurance to com- 
ply with camp regulations. It is said 
that these insurers are taking one and 
all risks and are doing no underwriting 


Nelson Joins A. J. Taylor Co. 
at Minneapolis 


Gordon R. Nel- 
son has been ap- 
pointed supervisor 
of fire and allied 
lines for Arthur J. 
Taylor Co., Minne- 
apolis adjusters. 
He was formerly 
with Main & Baker 
at Minneapolis. 

Prior to going 
with Main & Baker 
he was in the claim 
department of 
Hartford Fire and 
ee F. & 


F. S. Rexford to Retire 


F. S. Rexford, western Kansas spe 
cial agent for Grain Dealers Mutual at 
Wichita, plans to retire Dec. 23, his 43rd 
anniversary with the company and the 
company’s 50th anniversary. He is. ret- 
ognized as one of the top underwriters 
and inspectors of grain elevators in the 
middle west. 


Paul Smith & Co. Expanding 


The Paul Smith & Co. general agency 
of Montgomery, Ala., has taken of 
Superior of Dallas, which writes fire 
and casualty lines, in addition to. the 
companies it already represents. 

It also has named Carl Hurst, forme 
local agent at Roanoke, Ala., as specia 
agent to serve its agency plant in Ala 
bama. 





G. R. Nelson 
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___ CHANGES 


freman’s Fund Indemnity 
Reorganizes N. Y. Setup 


lames R. MacKay has been elected 
ysistant vice-president of Fireman’s 
fund Indemnity Company and will be 
transferred from San Francisco to New 
York where, as assistant manager, he 
will be associated with Henry E. Knob- 
lock, vice-president and manager bf the 
astern department. 

In a general reorganization of the 
astern department, William A. Walker, 
assistant vice-president, who has been 
in charge of the agency department, will 
now assume full responsibilities for all 
dams operations. Edward C. Meehan 
has been appointed assistant secretary 
and assistant manager of eastern in- 
demnity operations. E. Kenneth Hawley 
jas been appointed agency superintend- 
ent at New Yiork. 

Mr. MacKay, a law graduate of Uni- 
versity of California, joined Fireman’s 
Fund at San Francisco in 1936. A year 
later he was transferred to Seattle as an 
adjuster and in 1940 was made special 
agent. In 1945 he was named manager 
of the indemnity company office. In 
1950 he was promoted to agency super- 
intendent of the Pacific Coast indemnity 
department at San Francisco and in 
1951 was elected assistant secretary of 
the indemnity company. 

Mr. Meehan attended Columbia and 
New York Universities. He entered 
insurance in 1919 and joined Fireman’s 
Fund Indemnity in 1930. In 1946 he was 
made manager of the New York metro- 
politan department. Mr. Hawley, a 
graduate of University of Connecticut 
and an army veteran, has had extensive 
experience as local agent, special agent 
and supervisor. He joined Fireman’s 
Fund in 1951. 


Dillingham Made Pacific 
V.-P. of Exchange Assn. 


Exchange Insurance Assn. of Chicago 
has appointed Stewart W. Dillingham 
resident vice-president of the Pacific 
Coast territory, with headquarters at 
Los Angeles. 

Mr. Dillingham has been with Kurt 
Hitke & Co. of Chicago as secretary at 
Los Angeles. He will continue in this 
capacity in addition to his new position. 
Before going with Kurt Hitke, Mr. 
Dillingham was with National Casualty 
on the Pacific Coast. He has long 
been in the insurance business. 

Pacific Coast activities of the Ex- 
change Assn. are being expanded. 


Hill Named Seattle Manager 


John E. Hill has been appointed man- 
ager at Seattle of Massachusetts Bond- 
ing. He is a graduate of University of 
California and entered insurance with 
U. S. F. & G. and remained with that 
company until last August, when he 
joined Massachusetts Bonding as spe- 
cial agent at Sacramento. 


Motorists Mutual Ups Two 


Motorists Mutual, Columbus, O., 
as promoted Larry P. Kable to 
zone underwriter for eastern Ohio, and 
William H. Shupert to assistant under- 
writer for Pennsylvania, with head- 
quarters at Marietta, Pa. 


Heffner Farm Bureau V.P. 


Herbert E. Evans is resigning as 
vice-president, personnel, of the Farm 
sureau. companies, to devote his full 
time to managing one of the companies’ 
subsidiaries, Peoples Broadcasting Corp. 
Robert W. Heffner succeeds Mr. 
Evans. He has been coordinator under 
Mr. Evans, with responsibility for spe- 
tal personnel projects. He was edu- 
tated at Michigan State College and 
joined the company as an agent in 1937, 
serving as district sales manager, spe- 
tial agent, field sales supervisor, head of 





XUM 


the sales record department, director 
of agency training and supervisor Of 
management development. : 

Mr. Evans, formerly vice-president of 
Consumers Distribution Corp. of New 
York, joined the Farm Bureau com- 











W.C. Increase of 13.1% 
Is Sought in Oklahoma 


The Oklahoma insurance board has 
called a public hearing for Aug. 7 on 
revised workmen’s compensation and 
employers liability rates. ; 

The filing, made by National Council 
on Compensation Insurance, calls for 
an average of 13.1%, effective Oct. 1. 

The council states that companies are 
losing in excess of $1 million in Okla- 
homa. This is partly due to inadequate 
increases allowed under the new $13,500 
death benefit law, and partly to the 
general inflationary picture. 

With the constitutionality of the death 
benefit law established and with eight 
months of experience showing 90 fatali- 
ties, the council hopes to get through 
the coming hearing without the flood of 
opposition faced in the last two hear- 
ings. 

Statements issued by Oklahoma Assn. 
of Insurance Agents indicate that the 
agents will give full support to the in- 
crease. 


Teague, Clark, Shewmaker 
Figure in Bureau Changes 


D. S. Teague has been appointed to 
the new position of assistant manager 
of Southeastern Compensation Rating 
Bureau at Birmingham. He is _ suc- 
ceeded as manager of the Indiana bu- 
reau by W. L. Clark, formerly manager 
of the New Orleans branch of the 
Southeastern Bureau. 
has been named to replace Mr. Clark. 

Mr. Teague has many years of bureau 
administration experience and with the 





C. Shewmaker | 


Southeastern bureau before becoming | 


manager of the Indiana bureau. 
Clark has served in the Missouri and 
New Orleans bureaus and Mr. 
maker has been with the Southeastern 
bureau at Birmingham. 


Deny Extra-Territorial Order 


The 
industry in Washington has 
report that it recently issued an border 
granting coverage under the workmen’s 
compensation and medical aid funds to 
employes of Washington firms traveling 
outside the state. 

However, R. E. Phillips, assistant 
supervisor of audit and collection, said 
an amendment to the compensation act 
may be presented to the 1953 legislature 


which will allow the department to issue | 


a new order regarding extra-territorial 
coverage. 


Opens Three Claim Offices 


Royal- Liverpool has opened three 
new claim offices in the south and south- 
west. 

The Houston office is under the super- 
vision of W. J. Awty, who was with an 
agency handling group claims before he 
joined Royal. James E. McCaffrey 
heads the Greensboro, N. C., office. He 
joined the group in 1948 in the Phila- 
delphia claims department. The Savan- 
nah, Ga., office is headed by James E. 
Yates, III, who had been with the 
Atlanta claims department since 1949. 








Tulsa Agency Change 


Herman Smith, partner in Frates- 
Smith agency, Tulsa, Okla. has pur- 
chased the entire Frates interest in 
the agency and will operate as Herman 
Smith & Associates. 

Mr. Frates will operate a new agency 
under the name of Clifford Frates & 
Co. 


Mr. | 


Shew- | 


state department of labor and | 
denied a | 
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F. V. Cliff Chairman, Carton 
Federal L. & C. President 


Following the purchase of stock con- 
trol of Federal Life & Casualty of De- 
troit by interests 
identified with 
Wolverine of Bat- 
tle Creek, Mich., 
Frank V. Cliff, who 
has been president 
of Federal L. & C., 
was promoted to 
chairman and John 
H. Carton, head of 
Wolverine, was 
elected president. 
Fred Grainger will 
continue as execu- 
tive vice-president 
and secretary, John 
Panchuk as_ vice- 
president and general counsel, W. W. 
Morse of Portland, Me., as vice-presi- 
dent, G. Harold Crawford as treasurer, 
R. M. Roland, assistant vice-president, 
and E. H. Magnuson, agency director. 


Frank V. Cliff 


The new directors are Charles B. 
Bohn, Detroit industrialist; Howard J. 
Stoddard, president of Michigan Na- 


tional Bank; George M. Endicott, presi- 


dent of Charles B. Bohn Corp., and 
Messrs. Carton, Cliff, Grainger and 
Panchuk. 





Fear A. & H. May Be Drawn 
Into New York Controversies 


Accident and health insurance people 
are watching with great interest and 
some degree of concern the contro- 
versies between Superintendent Bohlin- 
ger of New York and the life companies, 
in regard to both the amendment of 
section 213, the expense limitation sec- 
tion of the New York insurance law, 
and the proposal for uniform accounting 
procedures. 

They are afraid that accident and 
health may eventually be drawn into 
these controversies, because of its closer 
identification with life insurance as a 
result of the entry of so many of the 
big life companies into the A. & H. 
field. They are strongly opposed to any 
extension of departmental regulation 
over A. & H. insurance and also to the 
New York department's assumption of 
extra-territorial jurisdiction. So far as 
the companies not writing life insurance 
are concerned. they are keeping a 
strictly hands-off attitude and hoping 
that they will not be drawn in, but 
rather dubious as to whether they can 
keep out. 


Edgerly N. H. President 


At a meeting of New Hampshire A. 



















































AURICH- 
AMERICAN) 


INSURANCE COMPANIES 


es 





You, as an insurance agent, have an important 


service obligation toward your 
community: To support and take 
part in local safety activities. 


If you have no local safety 
organization, then you can help 
start one. Trafhe safety—as 

the most serious problem today— 
deserves your primary attention. 
Later you can expand your 
activities to include home, school, 
and industrial safety. 


Agents who recognize and 
accept their community safety 
responsibility will find 
practical aids in the 
Zurich-American Safety Zone 
Program. They will find, 

too, that safety pays from 
the standpoint of good 

public relations. 


Zurich General Accident and Liability Insurance Company, Ltd. 
American Guarantee and Liability Insurance Company 


HEAD OFFICE: 135 S. LA SALLE ST., CHICAGO 3, ILLINOIS 
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& H. Underwriters Assn. at Manches- 
ter, A. D. Edgerly, Continental Casu- 
alty, Laconia, was elected president. 
Philip J. Elias, Mutual Benefit H. & 
A., Manchester, and Archie Taylor of 
Nashua were named vice-president and 


secretary-treasurer respectively. The re- 
tiring president, Quintin D. Smart, 
Aetna Life, Manchester, became chair- 


man of the board. 


Named Financial Secretary 
William Van / 


financial secretary 


Aartsen has been named 
of Loyal Protective 


Life. He was with Columbian National 
Life for seven years as assistant treas- 
urer. 


Non-Cancellable for Life 


Combined of Chicago has made all 
accident policies in its “superior” policy 
department non-cancellable and guar- 
anteed renewable for life. Most “non- 
can” policies have an age limit. 

The company also has adopted a new 
plan under which necessary waivers 
automatically expire as soon as possible. 








Sliding Scale Plan 
in Reinsurance 


(CONTINUED FROM PAGE 16) 
vided the practical difficulties can be 
surmounted, and provided that the 


swing or spread is restricted to a rea- 
sonable range. 

In addition to this the fire reinsurers 
were impelled and enabled by circum- 
stances to be much more selective and 
careful in their underwriting, especially 
with the smaller and newer companies, 
by restricting limits and by excluding 
classes of business which, if written at 
all, should only be handled by specialists 
and should only be reinsured on a basis 
which leaves the direct writer with a 
very substantial stake in the results. It 
is beyond doubt that for a long while 
the fire reinsurance companies were a 
little lax in their underwriting, which 
was probably inevitable because of the 
competition for the premium dollar. The 
casualty reinsurance companies, it would 
appear, also deviated somewhat from 
sound underwriting principles. Ten or 12 
years of excellent underwriting profits 
plus the intense competition between 
the various reinsurers seem to explain 
this, to some extent, but to be fair, one 
must admit the difficulty of rating a 
class of business such as a compensa- 
tion excess where a claim may easily 
appear ten years later to be settled un- 
der economic or social conditions which 
were unknown at the time. Only a crys- 


_MeNATIONAL UNDERWRITER 





tal ball will solve this type of saline 
Even so, it does seem that at least some 
of them were slow to see and evaluate 
the effects of inflation and low deduct- 
ibles. 

However, it is quite clear that during 
the last year or so they have been doing 
everything within their power, according 
to their various lights, to correct this 
situation. Fortunately, they are not 
faced with a shortage of volume now or 
in the foreseeable future, which makes 
it much easier for them to apply their 
underwriting principles. 


Present Market Adequate 


Our third point concerns the size and 
choice of the available market. This fac- 
tor is not nearly so important as it was 
on the fire side. Fire reinsurance is 
more of a volume business, the volume 
fluctuating greatly according to current 
economic conditions. Under some cir- 
cumstances fire insurance companies will 
cede very large volumes of quota share 
and surplus reinsurance which under 
other conditions they would retain net. 
The total turnover of casualty re- 
insurance is much more stable and the 
present market is quite adequate to ab- 
sorb the volume of available business. 
Even so, we have seen one or two im- 
portant additions to the field which may 
help by bringing fresh ideas and ap- 
proaches even though they were not 
essential from the point of view of ca- 
pacity. 

To summarize then, we can say that 
there is some hope of an overall im- 
provement in casualty results even 
though it would not be wise to rely on 
it. The casualty reinsurers are taking 
vigorous steps to put their business on 
a sounder basis irrespective of the gen- 
eral results and are meeting with con- 
siderable success. The question of 
capacity to handle the volume of busi- 
ness available is and will be of no par- 
ticular importance as far as one can see. 
There is a reasonably good balance be- 
tween the business to be placed and the 
markets available for it. 

It is often said that the darkest hour 
is just before the dawn. Let us hope it 
will prove to be true in this case, as it 
was for the fire reinsurance companies. 





National Surety Press Lunch 


National Surety held its annual lunch- 
eon in New York City for the insurance 
press. Among those from the head 
office on hand were President Ellis H. 
Carson, Sherman G. Drake, vice-presi- 
dent; Cliff E. Deming, vice-president- 
treasurer; and Joseph A. Gernhardt, di- 
rector of advertising and Rufus W. 
Harvey, Jr., vice-president in charge of 
the southern territory, Dallas. 





1886—OVER A HALF CENTURY OF SERVICE—1952 


The North’ American Accident Insurance Co. 
209 So. LaSalle St., Chicago, Illinois 


We write every practical form of Life, Accident, Health, Hospitalization 
and Medical Expense Insurance. 


District Managers and Representatives WANTED 


Geo. F. Manzelmann, President 





A GOOD YEAR TO CONNECT WITH A GOOD COMPANY 
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New Suits, Steck 
Two Neb. Insurers’ 
Retirement Plans 


Following a decision of the Nebraska 
supreme court in a case brought against 
Bankers Life of Nebraska that under 
the laws of that state officers of domestic 
insurers in Nebraska can not be made 
beneficiaries of a retirement plan set 
up by the company in which they hold 
office, but upholding that company’s 


retirement plan so far as it applies to 
other salaried employes, similar suits 
have been filed in district court at 


Lincoln against Guarantee Mutual Life 
and Mutual Benefit H. & A. 

Max Kier, Lincoln attorney, who filed 
the suit against Guarantee Mutual as a 
policyholder of that company, was one 
of the lawyers for the plaintiffs in the 
Bankers Life case. He and Michael 
McLaughlin are also counsel for Miss 
Marie Uher, who filed the Mutual Bene- 
fit H. & A. case “fon behalf of herself and 
150,000 policyholders.” In both cases 
it asked that the officers affected, 
including those who have already retired, 
be required to return to the company 
money expended for their retirement. 

In the Guarantee Mutual case, the 
petition alleged that more than $100,000 
has been paid to Metropolitan Life, 
which made a co-defendant, for a 
reserve from which officers’ retirement 
benefits would be paid. It is asked 
that the company be required to return 
all such money paid to it. Jesse D. 
Cranny, counsel for Guarantee Mutual, 
called its plan “fair, just and equitable.” 

Phil Horan, attorney for Mutual Bene- 
fit H. & A., pointed out that the deci- 
sion in the Bankers Life case is not 
yet final, nor available long enough for 
a study to be made so that the com- 
panies may act in accordance with any 
requirements it may set up. 


is 


is 


Bailey's Business Brisk 


Oliver Joe Bailey, local agent of Or- 
lando, Fla., reports that in recent weeks 
he has placed a number of contract 
bonds including one for R. E. Clarson 
of St. Petersburg, covering construc- 
tion of naval maintenance hangar at 
Cecil Field, Fla., of $1,854,257. This 
was originated by Ohio Casualty and 
with American Casualty, Peerless Cas- 
ualty, Employers Reinsurance, United 
Pacific and Trinity Universal partici- 


pating. Another bond written in Ohio 
Casualty was for Arnold Construction 
Co. of Palm Beach covering construc- 


tion of a Negro school at Jacksonville. 
The contract was for $1,072,000. He 
executed performance and payment 
bonds for J. Hilbert Sapp, Inc. of Or- 
lando, covering interior utilities and 
finish in the three missile assembly 
shop buildings at Patrick Air Force 
Base, and guided missile base, Cocoa 
Beach, Fla. Contract price was $784,054. 


Big Dam Contract Awarded 


Winston Bros. Co. and Al Johnson 
Construction Co., Monrovia, Cal., have 
been awarded the contract at $6,073,353 
for construction of the Nimbus dam and 
appurtenances on the Folsom unit, Cen- 
tral Valley Project, in California. Aetna 
Casualty will execute the payment and 
performance bond. 

Baruch Corp., Los Angeles, has been 
awarded the contract for construction of 
the post polio hospital unit at Rancho 
Los Amigo by the Los Angeles county 
board of supervisors at $1,220,000. U.S. 

& G. is on the payment and per- 
formance bond for the work. 


Explains Business Covers 


WASHINGTON With the co- 
operation of Assn. of Casualty & Surety 
Companies, the small defense plants ad- 
ministration has begun issuance of a 
series of four leaflets on insurance for 
the business man. In brief, non-tech- 
nical language, the leaflets outline the 
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various types of policies that are ayaj. 
able to fill specific needs of a busines 


The 
ance — IJ,” 
fidelity, 
burglary insurance. Leaflets to 
will deal with liability, possibly 
ing auto; A. & H., 


leaflet, 
discusses 


first 3usiness 


various ty 


insurance problems. 
The first leaflet gives a boost 
agent, stating that “the only 


which you can be certain that your bus. 


ness is properly protected is to 
insurance agent.” 

Copies may 
ing Management 
ness, Department of Commerce, 
ington. 


Agent Denies He Controls 
New Kensington Insurance 


3arnet Sakulsky of New Kensington 
agency 


his 
“all tied 


Pa., has denied that 
has the city’s insurance 


charged by a Pittsburgh broker. 


missions on city business are 


among all New Kensington agents, he 


said. 
According to Mr. 
to change its 
has had difficulty finding compan 
will assume the risk. 
city paid a little more than $11, 
its coverage, and this year it wil 
some $4,000 more. 
said, have 
for companies. 


The Pittsburgh broker who accused 
Sakulsky of having cornered the 
New Kensington insurance market sub- 
mitted an insurance program to be writ: 


Mr. 


ten by a mutual company at a premium 
of $11,722. When the city council 
solicited bids for coverage, however, it 
requested that they be made by stock 
companies. 
Ready for S.C. Move 
Southern Farm Bureau Casualty of 
Jackson, Miss., which has just entered 
South Carolina, will no doubt write a 


large volume of business in that state 
due to the fact that the financial re- 
sponsibility law has been passed there. 
This will stimulate the writing of auto- 
insurance within the next six 


mobile 
months. 


In connection with this move, 


Carolina Farm Bureau Federat 
up South Carolina Investment 


capitalized for $200,000 for the purpose 
of contributing to the capitalization of 
Casualty 
fair share of capital so that the farm 
Carolina might par- 
of Southern 
on the same 


Southern Farm Bureau 


in South 
ticipate in the program 
Farm Bureau Casualty 
basis as the original four stat 


bureau 


shared in the organization of the com- 


pany. It is possible that Souther 
Bureau Life of Jackson may ente 
Carolina next year. 


Southern Farm Bureau Casualty has 
more than 90,000 policies in force and 


will soon pass the 100,000 mark. 


A. & H. Men to Hear Coursey 


Coursey, managing diret- 
tor of International Assn. of A. & H. 


William G. 


Underwriters, will speak at the 
meeting of the 
Spafford Orwig, of the Orwig 
will report on the association’s 
Park convention. Indianapolis 


agents and managers whose companies 
have recently entered the A. & H. field 


will be invited to attend. 





Paul Knudsen to Audit Post 


Paul A. Knudsen has been named ‘ste 
perintendent of a consolidated multiple 


line payroll audit department 


head office of National Fire under the 


supervision of Assistant Secretar 
Rolfe. Mr. 


for casualty companies. 


forgery and surety bonds, an 


perhaps including 
group life, and other phases of busines; 


be obtained free by writ. 
Aids for Small Bug. 


Sakulsky, 
months the city council has been trying 
insurance program, 


Last year the 


Municipalities, he 
not been an attractive clas 


Indiana association. 


Knudsen graduated from 
Marquette University summa cum laude 
in 1940. His entire business career has 
been devoted to auditing and accounting 
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N. Y. Civic Group 
Attacks Auto Evils 


NEW YORK—Citizens Traffic Safety 
Board, Inc., has been organized here 
by a group of business, industrial and 
financial leaders to atack the high ac- 
cident frequency and traffic congestion 
in the city. The board adopted a broad, 
aggressive program, in which New 
York’s traffic authorities will cooperate. 

Perry C. Magnus, importer, was 
elected president. The board takes over 
operations of the former Citizens Traf- 
fic Safety Conference. 

Last year New York city experienced 
the greatest number of acidents in his- 
tory, 163,% There were 574 deaths 
and 79,211 injuries in 58,241 traffic ac- 
cidents, while property damage only oc- 
curred in 104,981 other automobile ac- 
cidents. Though greater New York’s to- 
tal vehicle registrations, 1,410,962 are 35% 
of the 4,085,863 registered in the en- 
tire state, total accidents in the city 
were 49.2% of all traffic mishaps in the 
state. Thus, slightly more than a third 
of the state’s automobiles registered 
from New York city were involved in 
just under half of all the accidents. 


Objectives of New Board 


Among objectives of the board are, 
to provide permanent leadership for 
the prevention of traffic accidents 
through a program of adequate engi- 
neering, enforcement, education and 
legislation. Also, to seek a better or- 
ganization and coordination of the safety 
activities of all public agencies and pro- 
vide coordination among private agen- 
cies; to develop an improved public in- 
formation service, and to seek reason- 
able safety regulations for the better 
protection and control of vehicles, 
drivers and pedestrians and the uniform 
enforcement of these regulations by the 


wwe 


| police and the courts. 


The board will raise a $250,000 fund 
to carry out its program over a three- 
year period. Pledges totaling that 
amount are being obtained from original 
sponsors of the board. 

Among incorporators 
board and directors is 
rentz, president American Surety. 

Paul H. Blaisdell, public safety di- 
rector of Assn. of Casualty & Surety Com- 
panies will serve as executive secretary 
until a permanent administrative officer 


of the new 
Arthur F. Laf- 


is selected. However, both Mr. Blais- 
dell and Thomas N. Boate, manager 
accident prevention department, will 


continue to serve in a consultative capa- 
city with the new civic group. 


Barnes to Succeed Bethel 
in Louisville Board Post 


Robert W. Barnes, Jr., has joined the 
staff of Louisville Board of Insurance 
Agents and will 
succeed Peyton 
B. Bethel as ex- 
ecutive secretary- 
treasurer on Mr. 
Bethel’s re- 
tirement Jan. 1. 

Mr. Barnes has 
been chief inspec- 
tor at Louisville 
of Retail Credit 
Co. and has been 
with that com- 
pany 26 years. He 
is a graduate of 
Dinkins Military 
Training School 


R. W. 


in Alabama and attended University of 


Barnes, Jr. 


Cincinnati. Before going with | Retail 
redit at Chattanooga he was with Re- 


tail Credit Men’s Assn. there. He is 
a veteran. ‘ 
Mr. Bethel has been executive secre- 


tary-treasurer of the Louisville Board 
for 19 years and is well known among 
iMsurance men. 


Langworthy to Loyal Auto 


Loyal Automobile of Los Angeles, 
Negro company which was started to 
Write automiobile insurance for certain 


risks declined by other companies, has 
named Norton Langworthy as under- 
writing manager. He formerly was with 
Associated Veterans Aircraft, now Fi- 
nance Indemnity. Loyal has changed 
its setup and now writes material dam- 
age only, specializing on financial auto- 
mobiles and house trailer lines. 


Credit Insurers Commend 
Plan for Limited 
Licenses for Credit Agents 


The directors of Consumer Credit 
Insurance Assn. have commended the 
action taken by North Carolina Assn. 
of Life Underwriters in adopting at its 
annual convention a resolution in full 
support of special licenses for agents 
selling credit life insurance. 

“Public protection requires that every- 
one who sells insurance be licensed,” 
the credit insurers said. “We believe 
that full-time agents are best qualified 
to handle the insurance needs of the 
public. Unfortunately, however, in the 
case of credit life insurance the premium 
of approximately $4 per individual pol- 
icy is so small that the average agent 
cannot economically afford to write 
such business.” 

C.C.I.A. recommended issuing of 
limited licenses for agents writing credit 
life and disability insurance, stating 
that “this would serve the two-fold 
purpose of providing adequate protec- 
tion to the insurance-buying public 
while safeguarding the American agency 
system.” 

Agents whose licenses are limited to 
credit insurance are not in competition 
with regular full-time agents, but “to 
the contrary,” C.C.I.A. declared, “by 
providing essential low-cost short-term 
protection in small amounts to the bor- 
rowing public, credit life agents educate 
such people to the value of life insur- 
ance protection, thereby contributing to 
the development of prospective business 
for the full-time agent.” 


J. E. Day in Spotlight 

J. Edward Day, Illinois insurance di- 
rector, is included in the prominently 
displayed illustrated article in the Aug. 
1 “News Week” on the men that com- 
pose the inner circle of advisers and 
aid to Gov. Stevenson, these men be- 
ing highlighted due to the possibility 
that in the event Gov. Stevenson is 
elected president they would become 
figures of national importance. Mr. Day 
is one of six men whose pictures appear 
in connection with the article under the 


caption “Stevenson’s Friends: Prifes- 
sors, Bluebloods and Bright Young 
Men.” 

The paragraph on Mr. Day reads: 


“Anther valued adviser is J. Edward 
Day, 38, who left a Chicago law prac- 
tice to become an administrative assist- 
ant and then moved to the post of di- 
rector bof insurance. The insurance de- 


partment is a special Stevenson in- 
terest.” 
Also mentioned in the article, “among 


other close associates of Gov. Steven- 
son” is Hermon D. “Dutch” Smith, who 
is identified as “a Chicago insurance 
broker.” Mr. Smith is executive vice- 
president of Marsh & McLennan. 


Mezey Absorbs Ross 


Mezey agency of New York city has 
taken over full operation of Ross Under- 
writers Agency. George H. Ross, presi- 
dent and founder of the Ross agency, 
and who has been in the agency field 
40 years, joins the Mezey firm. The lat- 
ter will move from 84 William to the 
Ross agency headquarters at 111 John. 
The Mezey agency handles all general 
lines. President Albert E. Mezey is 
chairman of the executive committee of 
Local Agents Assn. of New York city. 
His brothers Louis C. and Fred W. are 
asociated with him in the firm as vice- 
presidents. 


E. A. Luther, vice-president of Na- 
tional Surety at Chicago, has been elect- 
ed treasurer of Chicago Assn. of Credit 
Men. 


Annual Renewal Mandatory 
On Term Lines in N.E. 


New England Fire Insurance Rating 
Assn. has promulgated an addition to 
its rules governing use of annual ex- 
tension or renewal plan. The renewal 
plan option now must be attached to all 


annual policies covering risks eligible 
for term insurance (under rule No. 78). 
At the same time, N.E.F.I.R.A. has 


revised its rule govering business inter- 
ruption insurance on risks rated at more 
than 10c per year on buildings, to ex- 
clude water borne property and to per- 
mit extension of coverage to within 
100 feet of the building—on sidewalks, 
streets, alleys or detached platforms. 

A new loss payable clause (form 637) 
has been devised for use with the new 
style Massachusetts policy. Such poli- 
cies with forms Nos. 10 and 12 attached 
and which name a mortgagee in the 
mortgage interest section of the first 


page of the policy, should have this loss 
payable clause attached. When forms 
10 and 12 are revised, the wording of 
the new clause will be included. Poli- 
cies written on the new style Massachu- 
setts form and forms 10 and 12 do not 
contain any clause similar in wording 
to the loss payable clause contained in 
the old style forms or No. 637. This 
wording protects mortgagees under any 
present or future mortgage, or mort- 
gages. 


Two Named by Founders 


Founders of Los Angeles has ap- 
pointed Robert E. McGurl staff attorney 
in the legal department and George A. 
Hedden, Jr., as general actuary. 


The Denver branch of Trinity Uni- 
versal is moving to new and larger 
quarters in the Paterson building. B. 
George Tressler is manager. 









FIRST STATE FOR 
INDEPENDENCE 


North Carolina, in 1776, was the 
first state to instruct delegates 
to the Continental Congress to 
vote for independence. 


HIGH SPOTS IN HISTORY 42: 


NORTH CANOLA 






A COLONY LOST 






More than 30 years 

before the Pilgrims 
Janded at Plymouth Rock, a 
group of colonists settled on 
Reanoke Island. Feur years 
later the only trace of these 
colonists was the word “Croa- 


toan” carved on a tree. 


ALSO A HIGH SPOT 


- - + in any insurance agent’s career is when he joins Hawkeye- 
Security and Industrial’s great team. He knows that these two com- 
panies are working constantly to build more sales for him... prompt, 
equitable settlements, plus skilled field representatives to work 
closely with him, help build sales. That’s why the trend is to 


Hawkeye-Security and Industrial. 


HAWKEYE=SECURITY INSURANCE CO. 
INDUSTRIAL INSURANCE co. 


Des Moines, lowa 








Group Service 


in One Company 


Fire and Windstorm 
and all Allied Lines 


All forms Casualty Insurance 


Aviation Insurance 


Fidelity and Surety Bonds 


Home Office . . 





A STOCK COMPANY 


AMERICAN FIRE AND CASUALTY COMPANY 


Nation-wide Claim Service 


- Orlando, Florida 
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How Lite Insurer Handles 
Fire-Casualty Problems 


Life insurance companies have become 
much larger buyers of fire and casualty 
insurance in recent years as their own- 
ership of property, notably housing, has 
increased. With the rise in mortgages, 
the amount of fire insurance they in- 
fluence has vastly expanded. With the 
tremendous surge in the amounts of 
property purchased by companies and 
leased back to the businesses operating 
them, the influence on fire and casualty 


coverages has become much wider in 
scope. 
Also, there is now outstanding in 


directly placed loans, another develop- 
ment of modern times, about $12 billion, 
and here the effect, especially indirect 
as between fire-casualty insurance and 
non- or self-insurarice has been greater 
than perhaps even the life companies 
realize. 


Protecting Its Interest 


In connection with insurance on 
properties which it does not own but 
on which it lends money, the life com- 
pany’s primary concern, as Mutual Life 
of New York points out in connection 
with its own handling of its various 
fire and casualty problems, is to see 
that its interest in the property is 
protected by insurance. The insured 
borrower furnishes evidence of insur- 
ance, and if that evidence is satisfac- 
tory, the life insurer is satisfied. 

However, it takes an experienced fire 
and casualty insurance producer, or the 
equivalent, to handle this operation alone 
in such a way as to give reasonable 
assurance it is being conducted properly. 

Where no coinsurance requirements 
exist, the life insurer as a lender has 
only the concern of seeing that there 
is enough insurance to cover the out- 
standing balance of the mortgage or 
the loan. Where coinsurance is in- 
volved, and it is on most business 
properties and, in a few areas like New 
York, Westchester and Long Island, on 
dwellings, Mutual of New York insists 
that the borrower meec the coinsurance 
requirements of the insurance contract. 
For example, the company may have a 
$30,000 loan on a business property 
but it takes $60,000 of insurance to 
satisfy the coinsurance clause. Then 
Mutual of New York insists that_in- 
sured carry $60,000 of coverage. This 
is routine. 


Advice to Borrowers 


Mutual of New York’s primary in- 
terest is to protect its outstanding 
balance, but the company goes beyond 
this. Its representatives are instructed 
to emphasize to borrowers, at the clos- 
ing of a loan, that the insurance which 
it requires has no bearing on the value 
of the property. In addition the com- 
pany periodically writes to remind each 
borrower or mortgagor to review his 
coverage. Does the mortgagor’s present 
protection reflect higher building costs? 
Does it protect his own interest beyond 
his obligation to Mutual? 

The letter to mortgagors and bor- 
rowers serviced out of the home office 
has been rather effective. The com- 
pany keeps a running record of the 
results for only the first three months 
of the mailing program. For March 
to June, 1951, borrowers purchased about 


$3,400,000 of additional coverage as a 
result of the letter. This was on ap- 
proximately $89,133,000 of loans. 

It should be pointed out that in- 
creases continue to show up for six 
months after the letters go out. This 
seems a long time but is not surpris- 
ing under the circumstances. When 
the owner gets the letter, he has to 
make a decision; later he contacts his 
broker; perhaps an appraisal is made. 

There are, of course, some increases 
being put on by insured continuously. 
These increases show up in Mutual of 
New York’s records but are not tabu- 
lated. This is on all kinds of properties 
—dwellings, business and industrial. 

The letter to mortgagors on loans 
serviced from the home office is as 
follows: 

To Our Mortgagors: 

A recent analysis of building costs 
indicates that they are at their highest 
point since 1920 and that they may 
continue to rise. 

Because of this increase, we believe 
it very important for you to review 
the amount of fire insurance which you 
are carrying on your buildings to de- 
termine whether or not you have suffi- 
cient coverage to comply with the terms 
of the coinsurance clause contained in 
the policies. If insufficient insurance 
is maintained, you may suffer a loss 
in the event of partial fire damage to 
your property. 

Your insurance representative un- 
doubtedly will be able to obtain an 
appraisal of the insurable value of your 
buildings; and, should you find upon 
such analysis, that additional coverage 
is necessary, we would appreciate it 
if you would have such additional pol- 
icies as you may effect or may have 
in your possession now forwarded to 
us together with a copy of the valua- 
tion upon which the increase in amount 
is based. 

Yours very truly, 
Francis W. Mustonen 
Real Estate Department 


Letter for Servicing Agents 


The company also gets out a letter 
to its servicing agents, and undoubtedly 
this does some good. Some servicing 
agents use it or act on it to call atten- 
tion to the need for additional insurance 
to borrowers. However, no check is 
made of the effectiveness of this letter. 
That letter reads as follows: 

To Our Servicing Agents: 

The continued increase in building 
costs and current conditions suggest 
the importance of having our mort- 
gagors review the amount of fire and 
extended coverage insurance carried on 
their properties. 

The mortgagors’ insurance representa- 
tive should be able to advise as to the 
insurable value of the building as dis- 
tinguished from a sale or market value. 
If, upon such analysis, additional cov- 
erage is effected by the mortgagor, we 
would appreciate receiving the addi- 
tional insurance policy containing a 
mortgagee clause in our favor. 

In those rare cases where the hazard 
insurance is written with a coinsurance 
or average clause, a review of insurance 
at this time is most important as in- 

(CONTINUED ON PAGE 24) 
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First Boston Revises 
Insurance Equities Study 


First Boston Corp. is publishing a 
revised edition of “An Aid to Under- 
standing Financial Reports on Fire and 
Casualty Insurance Companies.” This 
eight-page pamphlet was orignally pub- 
lished in 1948. It explains and illus- 
trates the accounting methods of fire and 
casualty insurers, so as to enable in- 
vestors better to understand the securi- 
ties of such companies. 

The pamphlet explains the importance 
of adjusting statutory underwriting re- 
sults to reflect the equity in the pre- 
mium reserves. Bearing on this point 
are sections on variations in computing 
the adjustment, underwriting ratios and 
liability loss reserves. 

The pamphlet then outlines the han- 
dling of investment income, federal in- 
come taxes, net operating earnings, and 
liquidating values. It emphasizes the 
importance of using consolidated state- 
ments, rather than that of the parent 
company alone, and lists certain financial 
data for 1951 of six insurance companies 
arranged to illustrate computation meth- 
ods previously discussed. 

The pamphlet notes that the fire and 
casualty insurance business is unusual 
in that underwriting operations are di- 
rectly related to the growth of business 
and capital values; company income is 
derived not only from investment of 
stockholders’ funds but also from invest- 
ment of large reserve funds; underwrit- 
ing operations should be profitable in the 
long run because the law requires that 
insurance rates assure enough income 
over a period of years to pay losses and 
expenses and leave a margin for profit 
and contingencies. 

“It is retained profits from this source 
which afford the stocks of carefully se- 
lected fire and casualty insurance com- 
panies such a decided advantage, from 
the standpoint of growth, over stocks of 
companies in many other industries,” 
according to the study. 





Davies Replaces Young 


Glenn R. Davies has been advanced 
from vice-president to president of 
Dodge City (Kan.) Assn. of Insurance 
Agents to succeed Donald P. Young, 
Jr., who has been called back into 
active service by the navy. Nick Stremel 
has been named vice-president. 


Coplen Advanced at Portland 


North America has appointed R. S. 
Coplen as superintendent of claims at 
Portland, Ore. He replaces Harry M. 
Courtright, Jr. Mr. Coplen has been 
assistant superintendent of claims at 
Los Angeles. 


Impounding Would Square 
With Wisconsin Law 


Wisconsin Attorney General Thon- 
son has advised the state legislative 
council that the state constitution would 
permit the enactment of a law provid 
ing for the impounding of motor ve 
hicles involved in accidents if owners 
did not carry liability insurance or could 
not prove financial ability to pay dam- 
ages resulting from the accident. 

In reply to an inquiry from the couwn- 
cil’s committee on motor vehicle acci- 
dents, the atorney general said that such 
a law could validly provide that either 
car, regardless of which driver was at 
fault, could be impounded. He empha 
sized that he couldn’t rule definitely on2 
specific law until it had been drafted, 
but that it would be possible to draft 
valid law. 

The committe of the legislative in- 
terim study group has been looking into 
the possibility of seizing uninsured cars 
involved in accidents and of selling the 
vehicles involved to satisfy judgments 
not paid within a specific time. No state 
now has such a law, but two Canadiaa 
provinces do. 

The attorney general also told the 
committee that a provision establishing 
priority for claims in such an accident 
over any liens against the car also would 
be legal, but that such a provision 
would not apply to liens but on the cat 
before passage of such a law. 





Kitsap County Agents Elect 


Kitsap County (Wash.) Insurance 
Agents Assn. has elected C. P. Brown 
president to succeed Hal Peterson. T. 
R. Pierson is vice-president, and Robert 
E. Giles, secretary. 





Opens Augusta Office 

The Atlanta independent adjusting 
firm of Thomas & Sutton has opened 
an office in the Masonic building 2 
Augusta. This is in charge of Robert 
L. Smith as a resident adjuster. He was 
in local agency work five years an¢é 
served nine years in the adjustment 0! 
automobile physical damage claims. He 
has also had experience in supervising 
estimates on automobile repairs. 


Harry G. Mather of Trenton is chaif- 
man of a committee of New Jersey 
Assn. of Insurance Agents to judge et 
tries to the contest for the Wilson CuP, 
awarded annually to the county asso 
ciation doing an outstanding job in the 
year. 





Harry Duncan, formerly with the 
James Frame insurance adjusting firm 
has purchased the Leo J. Cary, IJr., loc# 
agency of Reedsport, Ore. 
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Yacht Premiums in Upward Trend 


(CONTINUED FROM PAGE 1) 
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craft, yet the small boats and the out- 
hoards are subject to minor damages as 
well as to total loss. Consequently, 
some underwriters regard the very small 
craft as a nuisance, though they recog- 
nize that because of the great number 

they add to premium volume. Also, a 
gnall boat owner is the large boat 
owner of the future. 

It is also true that small craft busi- 
ness is a leader line. It tends to bring 
the insurer other personal insurance. 

The increase in boat population has 
occurred country over, west, south, east 
and inland, though the big concentration 
is in the east. This was demonstrated 
by the losses sustained in the Nov. 25, 
1951, windstorm in the northeast, which 
ran $100,000 to $500,000 for the leading 
companies in this field. Since that 
storm, underwriters say, there has been 
a big increase in insurance by owners 
who did not previously insure. 


Experience Only Fair 


Experience on the line is only fair, 
fom the underwriters’ viewpoint. The 
big difference here is created by the 
high cost of repairs. A $100 loss 10 
years ago is the $300 loss of today. 
Some in the field do not believe that 
there has been enough increase in pre- 
miums over-all to offset the rise in costs 
and now the reduction in rates. Al- 
though it may be a temporary phenome- 
non, there seems to be more heavy 
weather in northeast waters than there 
used to be. Sudden squalls come with 
some frequency in those coastal waters. 
There was a storm at Marblehead, 
Mass., last summer that produced a lot 
of losses. A squall with winds up to 
hurricane force struck the Salem, Mass., 
harbor and swamped more than 100 
small craft last weekend. Of 38 sailing 
yachts 14 to 40 feet in length caught by 
the storm during a series of races off 
neighboring Marblehead, 19 were 
swamped and others suffered damage. 
Several persons were drowned. The 
storm moved through Melrose, Saugus, 
Stoneham, Wakefield and Peabody be- 
fore reaching the coast and caused dam- 
age as it moved. 

Yacht underwriters are waiting some- 
what apprehensively for the claims to 
come in from that storm. On the other 
hand, some of the insurers report fewer 
losses out of the Florida area. 

An idea of the growth in the boat 
population is suggested by the cumula- 
tive total undocumented vessels in the 
U. S. numbered by the Coast Guard. 
The “numbered” but “undocumented” 
boats are all those equipped with per- 
manently installed motors and all boats 
over 16 feet equipped with detachable 
motors, which is about everything but 
strictly sail and strictly rowboats. 

In 1920 the total was 130,826, in 1930, 
248,448, in 1940 315,277 and in 1950 
456,907. In the years since the second 
war, these figures are, 1946, 419,779; 
1947, 429,719; 1948, 440,476, and 1949 
449.423. At the end of 1951 the figure 
was 446,770, a slight decline. 

The expansion in this field is pretty 
obvious to the casual observer of the 
number of boats moored wherever there 
is a safe harbor, and from the yacht 
underwriters. 


Boats Don’t Wear Out 


One peculiarity of the yacht business 
is that boats seldom wear out or disap- 
Pear from the market. They are re- 
Paired, reconditioned, and the next sea- 
son are in the water again. Consequent- 
y, new ones built simply add to the 
boat population. Also, the operating 
time of a boat, especially the motor 
boat, is extremely limited. The season 
may run for as long as three months, 
and in those three months the boat may 
get a real work-out the first few weeks 
but then is not used so extensively. 

Even though a boat class more or less 
disappears from racing circles, the boats 
show up elsewhere—and continue in 
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business, For example, Sound inter- 


clubs, which had a vogue on Long Is- 
land Sound pretty much had disappeared 
from those haunts by 1938. 

Some of them were taken to 
Lake George, N. Y., and are still in op- 
eration there. Others went elsewhere. 
Underwriters say that if a search were 
made probably most of them would still 
be found in operation somewhere— 
and probably most of them insured. 
The Fay-Bowen power boat was an- 
other popular class at one time. It was 
more or less the forerunner of the runa- 
bout, an inboard, and is no longer built. 
Most of those that were built, however, 
are still in operation. 





Information Plan 
Success in Mass. 


(CONTINUED FROM PAGE 15) 
modulation in the wild swinging tirades 
of those who have heretofore led the 
assaults on the insurance business. Ap- 
parently they realize that the casualty 
companies have a public relations or- 
ganization which will answer such 
tirades and which frequently takes com- 
mand of the situation and puts them on 
the defensive. 

There has been a notable decline, even 
a disappearance of the atmosphere of 
harrassment. Individual attacks con- 
tinue, but they go more unnoticed these 
days. The headlines indicate this. Here 
is one: “Signs Show Democrats Uneasy 
About Political Alliances With Labor 
Forces.” Another: “Labor Tries to 
Avoid Legislative Rout on Beacon Hill 


in 1952.” 

The casualty business finds itself 
squarely in politics and doing fairly 
well at it. Of course, the business would 
be happy to stay out of politics, but 
the challenges being made leaves it no 
choice. 

With the cooperation of 17 cities and 
towns and Boston, the casualty com- 
panies are successfully sponsoring the 
no-fix safety enforcement drive. A meet- 
ing and traffic law enforcement con- 
ference was held of mayors, city man- 
agers, selectmen, police chiefs and 
traffic officials of Boston and 17 sur- 
rounding communities. The drive was 
outlined for the no-fix drive against 
speeding, drunken driving and other 
traffic violations. 

An accident survey showed that 87% 
of all personal injuries caused by motor- 
ists in metropolitan Boston originated 
within the metropolitan area. A com- 
mittee representing the 18 communities 
has been assigned to get up a long 
range program for sustained accident 
work and rigid enforcement of traffic 
laws. On this committee are representa- 
tives of the casualty insurance business, 
the Registry of Motor Vehicles, the 
metropolitan district commission and 
the Massachusett’s Safety Council. A 
steering committee of nine is developing 
a specific program to be submitted to 
the main body. 

The reports points out that the pub- 
lic relations in educational possibilities 
in such a community effort are limitless. 
The greater Boston experiment is be- 
ing undertaken not only because the 
metropolitan area has the highest ac- 
cident frequency but its complexities 
make it an excellent laboratory. When 
it gets successfully under way, it can 
be extended to other areas in a traffic 
control and enforcement package de- 
signed to reduce loses. 





Short Course in Washington 


More than 50 attended the short 
course sponsored jointly by Washing- 
ton Assn. of Insurance Agents and the 
University of Washington. Three 
classes were offered for beginners and 
advanced students, 

Arranging the program were Prof. 
Don Hayne of the university and 
LeRoy Hunter, chairman of the edu- 


cational committee of the Washington 
association. 

Speakers and instructors were: Clar- 
ence Rauter, director of education of 
N.A.I.A.; George W. Clarke of Clarke, 
Clarke & Albertson, insurance attor- 
neys; Rebinson C. Jenner, Robinson 
Jenner, Inc.; William Burke, advertis- 
ing; James Ficken, Frederick E. Baker 
& Associates, advertising counsel for 
King County Insurance Assn.; Jack 
Powell, R. E. Anderson & Co.; Lewis 
P. Kelley, National Automobile; Jack 
Griffin, Hartford Accident; Alfred J. 
Taggard, Carroll Hedlund & Associates; 
Roland Williams, Fireman’s Fund; 
Wayne C. Meek, ‘Associated Insurance 
Agents, 





Life Debit Agents Writing 
Property Coverage on Side 


(CONTINUED FROM PAGE 15) 


serviced by the local fire and casualty 
agents. Perhaps it would be uneconomic 
for the local fire and casualty agent to 
go around making individual solicita- 
tions for this coverage. 

These, then, are some of the reasons 
why the situation exists today. In some 
fire and casualty quarters, quite a bit 
of thought and talk has been devoted to 
the problem. For instance, at a recent 
meeting of Delaware Assn. of Insurance 
Agents, there was a lengthy discussion 
on the subject pointing out that con- 
tracts between life companies and their 
agents prohibit the latter from handling 
other coverages. It was reasoned by 
some present that complaints registered 
directly with the life insurance com- 
panies involved should end the asserted 
trespassing. There was opposition to 
this idea in the vein that it is the 
place of the Delaware association to en- 
force contracts between life insurance 
companies and their agents. There were 
also fears that a policy of getting tough 
with the life men would work both 
ways. 


Amount of Judgment, Not 
F.R. Law Limits, Governs 
Conn. License Revocations 


Atty. Gen. Conway of Connecticut 
has ruled that even though a driver has 
sufficient insurance limits to meet re- 
quirements of the state’s new safety 
responsibility law, his operator’s license 
and registration must be revoked if he 
is not able to satisfy fully all judgments 
against him. 

If the amount of the judgment ex- 
ceeds the liability limits, or the value 
of deposited security, then the license 
suspension is imposed until the judg- 
ment is satisfied in full, the attorney 
general ruled. 

Financial responsibility laws in other 
states provide for suspension of license 
only if security in the amount set forth 
in the act can not be posted. 


Toledo Claim Men Elect 


Toledo (O.) Assn. of Claim Men has 
elected E. F. Crevier, manager of Farm 
3ureau’s Toledo claim department, as 
president. Richard Weber was named 
vice-president; Frank Rich, secretary, 
and Fred Grau, treasurer. 








Cal. Premiums at New High 


Based on reported 1951 premiums col- 
lected for all types of insurance, the 
state of California will collect a record 
$29,215,416 in premium taxes, accord- 
ing to the state board of equalization, 
mounting to a new high volume an- 
nually. Fire and casualty companies’ 
premiums for tax purposes totaled 
$938,200,000. This included 517 com- 
panies whose taxes amounted to $18,- 


430,553—an increase of 18.8%. Pre- 
mium taxes on ocean marine, which 
have a special “rating” in California, 


were $123,346—a drop reflecting the de- 
cline in such business in California last 
year. 
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Life Insurer’s Fire-Casualty Plans 
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adequate insurance may result in the 
mortgagor suffering a financial loss in 


the event of partial damage to his 
property. Where no coinsurance or 
average clause is applicable, we are 


satisfied as mortgagee to hold insurance 
at least equal to the unpaid principal of 
the loan or the depreciated replacement 
cost of the improvement, whichever is 
less. 

May we also suggest that in all 
cases a property owner should obtain 
and preserve for his record a copy of 
the policy or a memorandum of insur- 
ance covering on the property. 

Very truly yours, 
Francis W. Mustonen 
Real Estate Department 


Extent of Mortgage Loans 


It should be pointed out that only 
1.2% in number and 14.6% in dollar 
amount of Mutual Life’s mortgages are 
serviced by the home office. Thus the 
bulk of the company’s $610.5 million 
outstanding as of June 30, 1952, on 


75,300 separate loans is handled by 
servicing agents. These loans in total 
account for 27.4% of the company’s 
assets. 


The company’s requirement on com- 
mercial properties in the New York 
area is fire insurance. Outside New 
York it may require extended coverage 


in certain territories, for example, hur- 
ricane, tornado or cyclone areas. 
The company keeps an_ expiration 


record of covers on all mortgaged and 
owned properties but on owned prop- 
erties it maintains a card record also, 
on which is identified the property and 
each insurance policy, by number, by 
company, coverage, amount or limit and 
commencement and expiration date. 
he company has financed some large 
housing developments, notably Queens 
View and Hillman Housing, and during 
construction, it called for the com- 
pleted value form of builders risk. It 
also insisted on extended coverage dur- 
ing construction. Queens View contin- 
ued this after the housing was com- 
pleted, but Hillman Housing did not. 


On its own home office, the com- 
pany buys fire, extended coverage, 
bodily injury and property damage 
liability. 


Purchase and Lease Back 


Real estate held for investment by 
the company comprises 61 properties 
valued at $48.2 million as of June 30, 
1952. During 1951 it purchased for in- 
vestment 18 properties valued at $9.3 
million. Most of this .real estate is 
owned on a purchase and lease back 
arrangement. This has been a big 
field for the commitment for life in- 
surance money in recent years. The 
operating organization would place its 
insurance through its usual channels, 
but the lease calls for the lessee to 
furnish certain specific insurances. 

The company requires fire and ex- 
tended coverage, liability and_ boiler 
physical damage. This may be fur- 
nished in a variety of ways, since the 
sort of arrangement made is almost 
entirely with larger firms. Some large 
businesses furnish blanket policies with- 
out coinsurance, written on a multiple 
location basis. Some firms provide 
specific insurance, though they may have 
multiple location coverage as well. 

Generally, the company requires com- 
prehensive general liability, including 
bodily injury and property damage lia- 
bility, in limits of $100,000/$500,000. 
Usually it is furnished liability in limits 
of a good deal more than this. 

The Hecht Store shopping center at 
Arlington, Va., near Washington, D. C. 
represents an interesting arrangement. 
It is part mortgage and part purchase 
and lease back. 

The company does not require fire 
legal liability insurance. It has a strong 
hold harmless agreement in such ar- 
rangements. The credit of the firms 
with which it makes such arrangements 


are first grade. The lease provides for 
no abatement in rent, so the company 
does not require business interruption 
or rent coverage. 

The company seldom turns up any 
evidence of underinsurance with the 
firms where it makes purchase or lease 
back arrangements. Underinsurance has 
been discovered in only one or two 
instances. 

Life insurers are permitted to place 
3% of assets in purchase and lease back 
tort For all life companies 
the acquisition of property in 1951 was 
$275 million and holdings at year end 
were $1,633 million. 

In connection with direct placements, 
which is a large field for life insurance 
loans, Mutual of New York does not 
make any direct fire and casualty in- 
surance requirements. However, there 
is a covenant in the agreement with 
the borrower that the latter will main- 
tain adequate protection. From time to 
time, the company may ask for a sum- 
mary of the coverages. Naturally, the 
credit ratings of such borrowers are 
ultra blue chip. The insurance is varied 


in kind. Some borrowers have many 
locations and insure the contents 
blanket. 


Influence of Direct Placements 


Undoubtedly there has been some in- 
direct influence exerted by the size of 
directly placed loans that have been 
made in this way, though the influence 
is hard to measure. This is especially 
true among the very large concerns 
which have followed the course of self 
insurance of one kind or another be- 
cause of their size. Such firms, as long 
as they are securing additional money 
for expansion and other purposes in 
the equity market, need feel no more 
than the usual responsibility for the 
money they get. The common stock- 
holder in a real sense joins the manage- 
ment in the venture, for better or for 
worse. 

3ut when a large firm borrows an 
extremely large amount of money from 
life insurers, which is debt financing, 
the attitude of directors may alter with 
respect to fire and casualty protection. 

It is said, for example, that one large 
concern, with several billions of dollars 
of assets, always pretty much self 
insured, seriously is studying whether 
or not to insure its properties. The 
study was undertaken after it had bor- 
rowed a large sum of money from life 
insurers and then suffered two losses 
that ran into millions of dollars. 
Whether this situation will be persuasive 
cannot be said, but on looking over this 
experience, directors asked why the 
firm did not purchase insurance to cover 
the losses. 


KANS Honored Again 


The National Board was represented 
by John L. Vorse, Security of New 
Haven, a past president of Kansas Fire 
Prevention Assn. in a presentation of 
a plaque to KANS at Wichita, in the 
board‘s Gold Medal Award contest for 
— stations. 

ANS won the gold medal or first 
fw in 1949 and 1950 and took an 
honorable mention award for 1951, 
thus winning the plaque. Accepting the 
presentation was Archie Taylor station 
manager and George Gow, chief news 
commentator has been made a life 
member of the fire prevention asso- 
ciation for his activities in that field. 





Opposes Any Restriction 
on High Limit Insurance 


From W. T. Akers, Jr., 
of Akron, O.: 

I realize that the insurance companies 
are taking a pasting from high judg- 
ments but I think the reasoning of a 
“company executive” indicates the nega- 
tive thinking of approach to this entire 
problem. 


local agent 








The increased limits may mean a 
slight increase in commissions but I 
certainly would like to think that the 
agent who sells high limits is more 
interested in doing an intelligent job 
of protecting his insured’s interests 
rather than the urge to make a few 
pennies more. 

It seems to me that there could be no 
poorer public relations than for the 
agent and company to try to pass on the 
financial worth of his clients. I may 
take it too literally but I cannot 
imagine that the pauper mentioned in 
his comments would (a) own a car, 
(b) carry insurance, (c) carry more 
than 5/10. 

As an insurance agent I may or may 
not have the assets of $20,000 but I cer- 
tainly resent the company attitude that 
I should be limited to 35/50 or 35/70 
limits if I feel that my future assets 
may be more than $20,000. 

I would be curious to know whether 
you put the very excellent article on 
Page 14 “Archaic Auto Rate Making Is 
Basic Casualty Problem” next to this 
first article as a jibe to the “company 
executive” or whether it was accidental. 


Convention Dates 


Aug. 17-19, Washington agents, annual, 
Chinook Hotel, Yakima. 

Aug. 17-20, West Virginia Agents, an- 
nual, Greenbrier hotel, White Sulphur 
Springs. 

Aug. 24-26, Wyoming 
Henning hotel, Cooper. 

Aug. 25-27, Federation of Insurance 
Counsel, Sheraton hotel, Chicago. 

Sept. 7-9, Insurance Advertising Con- 
ference, annual, Pocono Manor Inn, Pa. 

Sept. 7-9, Pennsylvania Assn. of Insur- 
ance Agents, Galen Hall, Wernersville, 

Sept. 8, Vermont agents, annual, Lake 
Morey Inn, Fairlee. 

Sept. 8-9, South Dakota Agents annual, 
Watertown. 





agents, annual, 


Sept. 8-10, Oregon agents, annual, 
Multnomah Hotel, Portland. 

a. 

Sept. 8-10, Connecticut agents, annual, 


Hotel Taft, New Haven. 

Sept. 10-11, New Hampshire Assn. of 
Insurance Agents, annual, Wentworth- 
by-the-Sea. 

Sept. 10-12, Michigan Agents, 
Pantlind hotel, Grand Rapids. 

Sept. 10-12, Maine Agents, 
Samoset hotel, Rockland. 

Sept. 11-12, Minnesota Agents, annual, 
Hotel Duluth, Duluth. 

Sept. 15-17, Idaho Agents, annual, 
tel Bannock, Pocatello. 

Sept. 17-19, C.P.C.U., 
hotel, St. Louis. 

Sept. 22-23, Utah Agents, annual, Hotel 
Newhouse, Salt Lake City. 


annual, 


annual, 


Ho- 


annual Jefferson 


Sept. 22-25, National Assn. of Insur- 
ance Agents, annual, Cleveland. 
Sept. 29-Oct. 1, Bureau of Accident & 


Health Underwriters, annual, Grove Park 
Inn, Asheville, N. C. 

Sept. 29-Oct. 1, Western Underwriters 
Assn., semi-annual, Gree = ier Hotel, 
Ww hite Sulphur Springs, Ww. 

Oct. 1-3, Zone 3 of N.A.I.C., Mobile, Ala. 

Oct. 2-3, Zone 4 of N.A.LC., Schroeder 
hotel, Milwaukee. 

Oct. 4-8, International Assn. of Casu- 
alty & Surety Underwriters and National 
Assn. of Casualty & Surety Agents, joint 


meeting, Greenbrier hotel, White Sul- 
phur Springs. W. Va. 
Oct. 7-8, Connecticut agents, annual, 


Hotel Taft, New Haven. 
Oct. 15-16, Kansas Agents, annual, Jay- 
hawk Hotel, Topeka. 


Oct. 16-18, Colorado agents, annual, 
Broadmoor Hotel, Colorado Springs. 

Oct. 16-17, South Carolina Assn. of 
Insurance Agents, Ocean Forest hotel, 
Myrtle Beach. 

Oct. 20-21, Tennessee Agents, 
Noll Hotel, Nashville. 

Oct. 22-24, Insurance Accountants 
Assn., annual conference, Sky Top Lodge, 
Sky Top, Pa. 


annual, 


Oct. 27-28, Missouri Agents, annual, 
Sheraton hotel, St. Louis. 

Nov. 2-3, Arizona Agents, annual, 
Hotel Westward Ho, Phoenix. 

Nov. 9-11, «aed agents, annual, 
Kentucky hotel, Louisville. 

Nov. 20-21, National Assn. of Inde- 


pendent Insurers, annual meeting, Con- 
rad Hilton hotel, Chicago. 

Nov. 17-19, California agents, annual, 
Oakland. 

Dec. 7-11, National Assn. of Insurance 
Commissioners, midyear, Commodore 
hotel, New York. : 








The Neale-Phypers Co. agency of To: 
ledo has moved into new and modern 
quarters in the Manhattan building. 
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Happy Birthday 











Los observed 


founding 


Angeles 
anniversary oft its 
with a reception tendered by the hom 


Guarantee of 
the 16th 


office staff to President J. R. Deering 
as a surprise to him. Mr. Deering js 
here shown. cutting a birthday cake 


which | was a feature of the observance 


Tire, Tube has Covered 
When Explosion Does 
Other Damage 


Wisconsin supreme court has upheld 
Municipal Judge Schmiege of Apple 
ton in a suit brought by Leroy Stohl- 
man, Appleton, to collect for damages 
to his car under a comprehensive pol- 
icy issued by State Farm Mutual. The 
damage to Stohlman’s car occurred when 
a tire blew out as he was backing out 
of his garage Jan. 16, 1951. 

The brief submitted by plaintiff's at- 
torney stated that the Stohlman car 
became stuck in a snowbank as it was 
being backed out of the garage. When 
rocking the car back and forth to free 
it, an explosion was heard. It was found 
that the right rear tire had blown out 
and was broken in two. 
fender, fender housing and rear panel 
of the auto were damaged and a large 
hole was blown in the inside of the rear 
luggage compartment. 

Stohlman sought to 
as total damage to the 
of a new tire and tube, 


collect $204.68 
car and the cost 
under the com- 


prehensive coverage provisions of his 
policy with State Farm Mutual. : 
Judge Schmiege ruled that the m- 


cident was an accident and not a me 
chanical breakdown, and that the dam- 
age to the car was actually caused by 
an explosion of the tire. The insurer 
had argued that damage to the tire and 
tube alone was not covered. The courts 
agreed with the plaintiff that the tire 
damage should not be excluded whet 


other damage was caused by the acct 
dent. The total judgment, including 
fees and costs, amounted to $255.60. 


No. Ky. Agents Adopt Seal 


A gold seal emblem has been adopted 
by the Northern Kentucky Insurance 
Agents Assn. which will be attached 
to policies issued by all of its 27 agency 
members. “A policy carrying the gold 
seal is the best and highest insurance 
to the public that it is dealing with 4 
qualified and reputable insurance aget- 
cy,” Orville Noel, Covington, president, 
said in making the announcement. 


N. Y. Agents’ Assn. Moves 


New York State Assn. of Insurance 
Agents is moving to 126 West Wash- 
ington street, Syracuse 2, N. Y. State 
Association Service, the premium fi- 
nancing service for members of the 
agents’ association, was moved to Syr@ 
cuse July 1 and its operations col- 
tinued from the new headquarters | of 
the association under the supervision 
of Executive Secretary John G. Mayet. 


R. §. Campbell, who is publicity 
chairman of District of Cacia In- 
surance Agents Assn., is leaving the 
firm of Harrell Bros. & Campbell and 
the insurance business, under an agree 
ment not to engage in the insurance 
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BUCKEYE UNION 


means 
two strong companies 


..Strong in their belief in the American Agency System 
«Strong in prompt settlement of claims 
strong in field service to agents 


THE BUCKEYE UNION CASUALTY CO. 


Automobile—General Liability — Burglary — Plate Glass 
Fidelity and Surety 


THE BUCKEYE UNION FIRE INS. Co. 
Fire—Allied Lines—Inland Marine 


Capital Stock Insurance Companies operating in Ohio, 
Indiana, Pennsylvania, Michigan and Kentucky 


HOME OFFICES: 515 EAST BROAD STREET, COLUMBUS, OHIO 


























UNITED STATES 
CASUALTY COMPANY 


Casualty 





HOME OFFICE: 
60 John Street New York 
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SIOUX FALLS CHICAGO 
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/- the mines of Ringwood in northern New Jersey 
came iron for every American war from the Revolution 
through the first World War. and some of the country’s 
ablest ironmasters made Ringwood Manor their home. The 
detailed history of the mines begins in 1764 with the 
colorful Peter Hasenclever who reputedly employed serv- 
ants to carry his wife’s train and a band to serenade him 
while he dined. Under his management Ringwood became 
an important part of the first large-scale development of 
the iron industry in this country. 

Robert Erskine, a later ironmaster, organized a com- 
pany of militia to protect the iron works when the Revo- 
lution started and supplied the continental army with 
iron in various forms. His most outstanding contribution 
to the cause was his work as oflicial mapmaker to the 
army for which post he was recommended by Washington. 
Associated with Ringwood during Erskine’s incumbency 
were several devices with which attempts were made to 
prevent the British from coming up the Hudson. Lron 











Laying the West Point chain 
across the Hudson River 


for the first chain used to obstruct that waterway came 
from Ringwood, and it is believed that some of the iron 
for the West Point chain, the only successful obstruction. 
was a product of the Ringwood mines. 

Ringwood’s most celebrated proprietor was Peter 
Cooper who bought the property in 1853, the year The 
Home was founded. A man of many talents, he built 
the famous locomotive Tom Thumb, promoted the first 
transatlantic cable with Cyrus W. Field. and was a 
Greenback candidate for President. His partner and son- 
in-law. Abram S. Hewitt, last of Ringwood’s ironmasters. 
served several terms in Congress and was mayor of 
New York, 

The manor house was built by ironmaster Martin 
Ryerson after an earlier dwelling was destroyed, probably 
by fire, in 1807. Now owned by the State of New Jersey. 
it is open to the public as a museum and contains many 
items of interest formerly owned by the celebrated Cooper 
and Hewitt families. 
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The Home, through its agents and 
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